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Perfect Protection Opportunities  — 


Strong men seldom appreciate the need of life insurance until it is properly brought to their _ 
attention. A wave of the hand and great wheels begin to turn for them. A finger on a button | 
and men spring to do their bidding. In factory or office, in industry or finance men scorn the 
need of protection. ‘The lesson of life insurance must be driven home to them. Never is it sought © 
over the counter, but always it must be sold. And because it takes big strong men to meet other 
big strong men, life insurance presents big opportunities. | 


No so many years ago the life insurance business was considered a place for the derelicts of ; 
other businesses: men fit for nothing else could eke out a living peddling policies to their friends, © 
But to-day the business of life insurance looks for successful men of affairs. The life insurance © 
agent of this day and age must be a man of vision. He must be a fighter. He needs brains. He ™ 
must have resource, wisdom and wit. He must be tactful and well-mannered. And surely he must ° 
be a well-dressed and polished man of the world. In fact he must have every qualification neces- | 
sary to a big business executive. To such men the business of selling life insurance does indeed™ 
offer wonderful opportunities. For such men there is no business offering greater independence 
and larger income than life insurance. 


To such men the Perfect Protection offered by the Reliance Life Insurance Company of Pitts- * 
burgh, Pa., only adds to the possibilities which already stretch before them. Perfect Protection : 

’ tothem means easier sales and better satisfied clients. It means a larger field of prospects, it” 
means less objections to be overcome. All this because the Perfect Protection Policy has been” 
developed with the greatest care to give its holders protection at every possible point. Perfect | 
Protection policies give to their owners the peace of mind that comes from the absolute know- | 


ledge that every contingency is provided for. 


These advantages are for every man to seek. A word to the company will bring you com- 
plete information. If the business of life insurance offers great opportunities, and it does, add to | 
those opportunities a connection with the Reliance Life. 4 


The RELIANCE LIFE INSURANCE COMPANY 


of PITTSBURGH, PENNA. 
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REGULATING FIRE INSURANCE RATES IN NEW 
YORK STATE 


Commission Rules Bone of Contention---Delicate Matter to Handle in 
Courts---Present Status of Affairs 


OMORROW morning, when the Supreme 
Court convenes, a hearing in the man- 
damus proceedings will be held respect- 
ing the long drawn-out controversy over 
the powers of the New York Rating Or- 
ganization, the outcome of which is 
awaited with interest. Ever since the 
passage of the law, there has been a de- 
termined minority of companies operating in the New York 
State territory which have contested the right of the rating 
body to control commissions and to limit agencies. The ma- 
jority of the companies, supported by the Superintendent of 
Insurance and the Attorney-General, have held that these mat- 
ters enter into the composition of the rate and, therefore, 
should be controlled by the rate-making body. Very similar 
questions came up in the drafting of the casualty acquisition 
cost rules, a minority in that case contending that no right 
existed to regulate specific commissions, but that it would be 
sufficient to determine a maximum commission cost for the ag- 
gregate of business written. 

In this case, some very nice points are involved, as it is 
not desired to get a court decision on the question of whether 
or not the Rating Organization is empowered to fix commis- 
sions. -A decision either way would be detrimental to the pe- 
titioners. They are endeavoring to get a writ of mandamus 
which will get them the full rate service and prevent any 
change in the present commission rules without consent of the 
entire membership. Thus the objection of a single company 
could easily prevent any action on commissions ever being 
made in New York State. 


In hearings before the Superintendent of Insuraace, efforts 
to accomplish that end without going to the courts were futile. 
Most of the companies were against a by-law which could so 
effectually block progress and the Superintendent was quite 
evidently inclined to agree with them. Although the New 
York State Association of Local Agents has not, publicly at 
least, interested itself in the matter, it would seem that, pri- 
vately, it must be keenly awaiting the result. The agents are 
for the most part anxious to see a change in the up-State 
commission situation and, in all probability, are not hoping 
for a permanent blockade to such action. 

Pending court action or some other settlement of the mat- 
ter, the commission rules at present remain the same as in the 
days of the four rating bodies, respectively the New York 
‘ire Insurance Exchange, the Suburban Fire Insurance Ex- 
change, the Underwriters’ Association of New York State 
and the Buffalo Board of Fire Underwriters. All these or- 
ganizations regulated the commissions in their territories, ex- 
cepting the Underwriters Association of New York State. 
Any changes would probably be in that territory, which is by 
far the largest of the four, geographically speaking. It is 
really this that the minority companies are fighting . 

The minority are, in some respects, in a hard position, for 
the law is so read as to practically force them to join the New 
York Rating Organization, which, however, has certain rules 
believed by them to be detrimental to their interests. 

The rules are undoubtedly as fair to one as to another, but 
that is hardly a factor of interest to the minority, which can- 
not find it to its interest to subscribe to them under any con- 


ditions. 
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INSURANCE INVESTIGATION IN ILLINOIS 





Assembly Committee Preparing for Recodification of Laws 


SPRINGFIELD, ILL., April 24.—The investigation by a special 
senate committee of the Illinois General Assembly into the fire 
and casualty insurance business in this state accomplished some 
real work today, when prominent company and agency men of 
the fire insurance business appeared as witnesses and underwent 
a thorough questioning. The testimony placed in the record 
today, it is predicted, will give the legislatures some definite and 
comprehensive information upon which to base any proposed 
legislation relative to the recodification of the fire and casualty 
insurance laws of this State. 

Testimony was given the committee by John M. Thomas, 
manager of the Western department of the Aetna in Chicago, 
George W. Blossom of Fred. S. James & Co., and Lyman M. 
Drake, president of the Chicago Board of Underwriters. 

After considerable delay the committee convened at three 
P. M., and called Mr. Drake as the first witness. Preceding the 
questioning of Mr. Drake by the committee, Senator Dailey ex- 
plained that it was not the purpose of the committee to attempt 
the persecution of the business of insurance, nor to indulge in 
sensationalism. The investigation is to be perfectly fair and all 
interested will be given an opportunity to be heard. C. J. 
Doyle, counsel for the National Board of Fire Underwriters, 
appeared in the interest of the fire insurance companies and 
G. Edgar Turney as counsel for the casualty companies. 

Mr. Doyle was granted permission by the committee to place 
before the committee whenever it is desired necessary such wit- 
nesses as the insurance interests may consider important to ex- 
plain any question which may come up in the investigation upon 
which it may be found that adequate information has not been 
presented. This for the purpose of forestalling any possibility 
that there may get into the record unexplained and unqualified 
statements which may mislead the committee in any action which 
it may contemplate as the result of the investigation. The testt- 
mony presented at today’s hearing appeared to leave a fairly 
favorable impression with the committee. In the main it ap- 
peared that the comntittee was endeavoring to ascertain the 
method of fire insurance rate-making in the state of [linois— 
and particularly Chicago. 
questioning on rates was for the purpose of determining if there 


According to Senator Dailey, his 


is any schedule of rates in existence which might place an un- 
warranted burden upon the policyholders. Mr. Drake in his 
testimony explained to the committee the functions of the 
Chicago Board of Underwriters and its activities in the making 
of rates and supervision of the business of the members in 
Chicago. Senator Kessinger, a member of the committee, 
attempted to show that the charter under which the Board oper- 
ates, as granted by the legislature of Illinois, in 1861, had created 
a monopoly. Mr. Drake explained that the operation of the 
Board was in strict compliance with the charter, although he 
showed a lack of knowledge of the specific functions which were 
permitted. A copy of the charter was obtained from the Secre- 
tary of State’s Office, and showed very broad powers having 
been granted the Board. Senator Dailey declared that the pow- 
ers were too broad for such an organization and should be re- 


4 


vised. Ile expressed doubt whether any court in the state wouly 
uphold such broad powers if the question were raised, 

In reply to questions, principally from Senator Dailey, \fy. 
Drake declared that the supervision of rates in Cook count 
by the Board was an advantage to the public in that the inspec. 
tion and service of the Board and the protection by the fire jp. 
surance patrol, especially in Chicago, was a means of determip. 
ing fair and equitable rates controlled by the reduction of losses 
“We think we can give the public a square deal by making oy; 
own rates” declared Mr. Drake—this on question from Senator 
Barr as to whether the state could promulgate and superyig 
rates as efficiently as the Board of Underwriters. Some attempt 
was made to compare the fixing of rates for public utilities }) 
the commerce commission with those of the insurance. It Was 
pointed out that the highly technical nature of the fire insur 
The gen- 
eral trend of the questioning of Mr. Drake was along lings 


ance business would not permit of such procedure. 


which would advise the committee specifically and in detail 
what the expenses of the fire insurance companies are, to deter- 
mine what different agents are getting as commissions, to deter- 
mine whether a burden is being placed upon the business which 
the business should not bear. 

At this juncture, C. J. Doyle explained to the committee that 
the business of insurance is unique, in that there is not a mind 
that can ascertain the cost of the commodity which is sold, pre- 
vious to the selling. Ile declared that it is from 1 to 5 years 
before a company can really tell just what the cost is, not until 
it is written off the books. The fluctuation in rates, he explained, 
is largely due to the changing classification of risks, and com- 
petition. The stock fire insurance companies in this state, he 
declared, have the most active competition from mutual and 
reciprocal insurance concerns. 

This competition, he said, is continually driving the stock con- 
panies to promulgate new rates and maintain their service at the 
highest point of efficiency. 

John M. Thomas, Western manager of the Aetna, was ques- 
tioned upon the functions and organization of the Western 
Insurance Union, and the Western Insurance Bureau. The 
relation of these organizations to the cost of the business was 
sought of him. Ile showed that they were in no sense discrim- 
nating organizations, and were maintained for the purpose ol 
protecting the business. On the question of State supervision 
of rates, Mr. Thomas approved a reasonable supervision. He 
explained the scales of commissions approved by both organt- 
ations. The question of underwriters’ agencies was also it- 
jected, with no definite purpose. Mr. Thomas has been asked to 
furnish the committee certain information regarding the opera 
tion of the Union, with name of officers and commissions and 
rules approved. 

John B. Parker, manager of the Western .\ctuarial Bureat, 
followed Mr. Thomas and explained to the committee the oper- 
ation of his bureau. It developed that the Western Actuarial 
Bureau is not company organization, but is owned by Mr. 
Parker, 
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A FIRE PREVENTION SUGGESTION 

HE long period of rather unusually 

dry weather which has been preva- 
lent in the East this spring culminated 
last Sunday (at least let us hope that it 
did) in a startling amount of fire loss. 
The ultimate cause and result were so 
evident in this case as to lead us to 
wonder that some of the organizations 
in the interests of fire preven- 
tion do not keep close touch with 
weather conditions and send out special 
warnings to districts where there is need 
of such. It is possible, indeed highly 
probable, that many people had not 
realized how tinderlike the woods and 
buildings of some of the Eastern sections 
had become. It is also reasonable to 
suppose that some good might have re- 
sulted had they been warned of the exist- 
At any rate, 


working 


ing condition of things. 
Sunday came and went, and with it a 
good many thousands of dollars’ worth 
of property went up in smoke and flame, 
flame that was nursed by a hot, dry wind 
that distinguished the day from any other 
this spring. 

Down in New Jersey the brush fires 
did incalculable damage to young timber, 
as well as destroying a considerable num- 
ber of scattered dwellings and farm 
buildings. A timely shower was all that 
prevented the flames from reaching val- 
uable government and private property, 
the would have 


meant serious loss. 


which 
All this was caused 


destruction of 


by a bonfire lighted by a farmer who 
knew not what he did. 


He has since 





been arrested and fined, but such action 
does not help pay the loss. He should 
have been warned beforehand, and per- 
haps much good would have resulted. 

The suggestion is made not with the 
idea that there has been any laxity in 
the efforts of the various fire prevention 
organizations, but in the belief that spe- 
cial warning distributed at the right time 
and place would not be amiss. The 
scheme has been tested by Willis O. 
Robb, manager of the New York Fire 
Insurance Exchange, who inaugurated a 
system of special warnings to sprinklered 
risk owners during the first cold snap 
last fall. His action’ was highly com- 
mended and was thought to have been 
productive of good results. . It might 
reasonably be copied on a much larger 
scale. 


T is now expected that the Insurance 
Commissioner of Michigan will en- 
deavor to enforce a considerable reduc- 
tion in fire insurance premium rates in 
that State, by the authority of the re- 
cently enacted law for the regulation of 
It is hinted that he may order a 
reduction in premium rates, and 


rates. 
flat 

some anticipate that he may call for a de- 
crease of as much as 25 per cent. The 
loss ratio on the fire insurance transac- 
tions of the stock companies operating in 
Michigan in 1921 was nearly fifty-five 
per cent, and, although the figures repre- 
senting the total business in Michigan 
last year are not yet available, it is be- 
lieved that the fire loss ratio was at least 
as high in 1922 The Insur- 
ance Commissioner, however, is reported 
to hold the opinion that instead of a loss 
ratio of fifty-five per cent being regarded 
as the highest which will permit a reason- 
able profit to be derived from under- 
writing, the limit should be raised to sixty 
per cent, and that the companies should 
reduce their expenses accordingly. It 
looks, therefore, as though the fire insur- 
ance companies must be prepared for a 
controversy as to Michigan rates in the 


as in 1921. 


near future. 

NEW YORK LEGISLATION 
Status of Compensation and Other Bills 
Before Law-Making Body 

Arnany, N. Y., April 25—Two bills amend- 
ing the workmen’s compensation law have been 
killed in the Senate. One was Senator Straus’ 
amending section 3, by making the law cover 
any employment in which two or more persons 


5 


are engaged, instead of four or more workmen 
or operatives, as at present. The other meas- 
ure was Senator Russell’s, amending section 
11, relating to remedies of employees, whose 
employment violates the provisions of a statute, 
alternative to a claim for compensation: 

These bills have passed the House: 

Assemblyman Hutchinson, amending the in- 
surance law, sections 262 and 265, in relation 
to co-operative fire insurance corporations. 

Assemblyman Hutchinson, amending the in- 
surance law, section 33, in relation to reciprocal 
requirements of insurance companies and agents. 

Assemblyman Hutchinson, amending the in- 
surance law, sections 70 and 71, in relation to 
powers and deposits of casualty insurance com- 
panies. 

Assemblyman O’Connor, adding new subdivi- 
sion 5, section 21, workmen’s compensation law, 
providing that the contents of verified medical 
and surgical reports, put in evidence by claim- 
ants, shall constitute prima-facie evidence of 
fact as to matter contained therein. 

The Senate has passed the following bills: 

Assemblyman Hutt’s, amending subdivision 1, 
section 16, workmen’s compensation law, by in- 
creasing the maximum allowance for funeral 
expenses from $100 to $200. 

Senator Cotillo’s, adding new section 14-a, 
workmen’s compensation law, providing double 
compensation and death benefits for minors 
illegally employed. 

Senator Lacey’s, amending subdivisions 2 and 
5, section 15, workmen’s compensation law, by 
striking out the limitation of $3500 on com- 
pensation for temporary total and temporary 
partial disabilities. 

Senator Lacey’s, adding new subdivision 5, 
section 21, workmen’s compensation law, pro- 
viding that the contents of verified medical and 
surgical reports, put in evidence by claimants, 
shall constitute prima-facie evidence of fact 
as to matter contained therein. 

Senator Sheridan’s, amending subdivision 3, 
section 15, workmen’s compensation law, by 
providing, in case of permanent partial dis- 
ability, compensation shall be paid first for a 
period of temporary total disability, resulting 
from the date of the accident, and then for a 
period named in the subdivision. 

Senator Sheridan’s, amending section. 28, 
workmen’s compensation law, by authorizing the 
State Industrial Board to permit claims for 
compensation to be filed within two years after 
accident or death resulting therefrom. 

Senator Swift’s adding new section 4§a, 
workmen’s compensation law, requiring each 
employer who may have employed claimant 
within a year prior to disablement, to furnish, 
on ten days’ notice, a statement of ingredients 
of all substances handled by claimant, in cases 
of claims for occupational diseases. 

Senator Straus, amending section 3, work- 
men’s compensation law, by providing for com- 
pensation for private chauffeurs, except those 
employed casually or temporarily, or those 
operating motor vehicles in farming. 
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WAS THE 
/ STRENGTR OF! 
JCIBRALTAR © 





VOLTAIRE 


Voltaire is an alias. His right name was Jean 


Francois Marie Arouet. He always had a come- 
back and his repartee was so good that it got him 
Voltaire—for such the world knows him 
He was 


popular for the moment—all iconoclasts are until 


into jail. 
—was one of the Thomas Paine bugs. 


wisdom shows the similarity between iconoclasm and 
charlatanry. Voltaire started off his radicalism by 
When he 
got out he wrote a play that was a hit. It was 
called Oedipe. Then he didn’t like a Chevalier 
named de Rohan, said so beautifully and _ sar- 
castically, and returned for another year in the 
Bastile. The bread and water diet didn’t appeal 


to his ugly, little head, and he dickered for freedom, 
He went to Eng- 


spending eleven months in the Bastile. 


promising to leave the country. 
land, stayed a few years, returned to France, was 
picked up once more and just missed a third trip to 
the Bastile. In 1736 he got into hot water for speak- 
ing too lightly of Adam and Eve. Then he said 
he was through with France and went to the Court 
of Frederick the Great of Prussia, who kept a zoo 
But he quarreled with 
Frederick, went back to France once more and 


of authors and celebrities. 


found the King was sore at him for ever leaving 
France at all. So he finally went to Geneva, where 
he died. Anticipating the establishment of life in- 
“Fortune? There is no 


fortune; all is trial, or punishment, or recompense, 


surance, Voltaire said: 
or foresight.” Life insurance proves this statement 
true. It makes a man independent of fortune by 
bringing recompense through foresight without any 


trial at all. 


The Prudential 


Insurance Company of America 
Home Office, Newark, New Jersey 
EDWARD D. DUFFIELD, President 
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PRESENT LOVING CUP TO CHAIRMA\ 
W. B. JOYCE 
Agents of National Surety Recognize Eigh. 
teenth Anniversary as Head of 
Company 
thousand 


icleven agents of the 





National 
Surety Company have presented Chairman Wil 

I. 
liam B, Joyce with a silver loving cup, thre 
feet in height, in recognition of his eighteey 
years of leadership as the company’s agent 
president. 

The cup was presented to Chairman Joyce 
at his home in Beverly Hills, Cal., where he js 
enjoying a brief vacation, by Vice-Presiden: 
Ralph W. Smith. 

It bears the inscription: 

To William B. Joyce, agent, president ang 
chairman successively of the National Surety 
Company, which, from its one-time ashes, py 
his indomitable energy and unconquerable spirit 
he has made into the world’s largest surety 
company, composed of these agents, who, from 
their hearts, with deep and reverent affection, 
realizing his ever faithful, kindly interest. in and 
recognition of the agency force, always as if 
one of them, present him this love cup at the 





advent of his chairmanship, reminding him and | 


the surety fraternity that all along the hard 
and rugged path he has been the creator of 
he greater basic principles and conceived and 
ied to successful consummation the reforms 
vhich have preserved corporate suretyship and 
‘caused it to become a real public protective 
institution, rendering him its father as such 
for the dispassionate hand of the historian. 





DES MOINES HEALTH AND ACCIDENT 
BUSINESS 
Cempanies Much Encouraged by Increasing 
Business During First Quarter 





Drs Mornes, Towa, April 26.—Health and 
iccident companies here are doing a record 
business. They report a general increase of 
public interest in health and accident insurance, 


due in large part probably to active campaigns 
which the underwriters have launched to popu- 
larize this form of risk indemnity. 

Ee. C. Budlong of the Bankers Accident Com- 


any says that his company’s premium income | 


in the first quarter of the present year ex- 
ceeded that of any similar period in its history, 
not excepting the hoom period of 1920. Cash 
collections in March, he said, were greater than 
those of any December, 1919, 
the post-war boom was at its peak. 
said Mr, Budlong, “that con- 
This is fortu- 
nate for the health and accident business, be- 
cause the sickness epidemic of February and 
March rolled up a formidable list of claims. 
The total number paid in this period by the 
Bankers Accident was nearly 1000.” 
Experience of the health and accident com- 
panies in the last few years, says Mr. Bud- 
long, has indicated that eventually the general 
rm of policy issued will have to be modified. 
fe predicted that the full coverage plan will 
) the route traveled by the full coverage duto- 
mobile collision policy, and declared those who 


want quick returns will have to pay an in- 


month, except 


“Tt is evident,” 


ditions are now back to normal. 


creased premium, while those who are willing 
to carry a part of the risk on short-term claims 
of a triflng nature will obtain protection at a 
moderate cost. 
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VICE-PRESIDENTS 
OF F. & D. 


Little and P. L. Wellener 
Appointed 
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LONG IN SERVICE OF COMPANY 
Promotion Result of Meritorious Work— 
Will Head Administration and Bur- 
glary Departments 
At a meeting of the executive committee of 
the Fidelity and Deposit Company of Baltimore, 
held April 19, two new vice-presidents, P. W. 
Little and P. L. Wellener were elected. Both 
men won promotion as a result of long and 





meritorious service. 

Mr, Little heads the administration depart- 
ment and his multitudinous duties include the 
supervision of the company’s auditors and ad- 
justers in addition to the personnel, mailing, 
supply, travel and filing departments. He is 
also responsible for the care and condition of 
the fifteen-story home office building, which has 
the reputation in Baltimore of being the ideal 
office structure. 

Mr. Little has been with the Fidelity and 
Deposit since 1900, at which time he entered 
the service of the company as a clerk in the 
contract department. Since then he has served 
time in almost every department and his elec- 
tion as vice-president is in recognition of suc- 
cessful and variegated accomplishments. 

Mr. Wellener’s election gives him the dis- 
tinction of being the youngest man to be made 
a vice-president of the company. He is thirty- 
one years old and has been with the company 
for thirteen years, having started out as a 
stenographer in 1910. His upward progress was 
rapid and he was soon placed in charge of the 
accident and health claim department. When 
the company discontinued writing casualty lines 
several years ago, Mr. Wellener went into the 
burglary department and was appointed man- 
ager in IgT8. 

NEW GROUP MAN WITH CONTINENTAL 
P. E. Pope, Superintendent of New Division 

The Continental Castalty, Chicago, an- 
rounces the appointment of P. E. Pope as 
superintendent of the group accident and health 
division. 

Mr. Pope comes to the Continental organ- 
ization particularly well fitted to assume the 
duties of his new position. He is a practical, 
experienced man. Previous fo 1915 he operated 
a manufacturing plant at Fond du Lac, Wis. 
He sold out his interests to a large corporation 
and moved to Virginia. During the war he 
was requested by the government to return to 
Wisconsin to take charge of the labor situation 
in that State. He accomplished his task with 
remarkable success. 

At the close of the war Mr. Pope became 
affliated with the Pfister-Vogel Leather Com- 
pany of Milwaukee. He there organized a 
labor department and remained in charge of 
it for four years. 

Mr. Pope has made a study of group insur- 


ance with particular reference to the practical 
application of it in industry in general, and 
especially among the workmen, 


Exhibit at Dentists’ Meeting 

The A£tna Affiliated Companies had an at- 
tractive exhibit at the Connecticut State Dental 
Association meeting held in the Hotel Bond 
Ball Room, Hartford, April 19 to April 21. 

The exhibit was a four-panel display, each 
mahogany panel being devoted to some particu- 
lar insurance need. The first panel is headed 
“Protect Your Home” and by poster and text 
shows the need for proper fire and combination 
residence protection; another panel is devoted 
to advice on protecting one’s income by means 
of accident and health insurance. The panel, 
“Protect Your Business,” deals with the well- 
known A®tna dentists’ liability policy, describing 
its several points of protection. The last panel 
takes up automobile protection, pointing out the 
various coverages needed by the motorist of 
to-day. 





Zurich Accident in Alabama 

3IRMINGHAM, Ata., April 26.—Commissioner 
of Insurance Frank N. Julian announced re- 
cently that the Zurich General Accident and 
Liability Insurance Company, Limited, of 
Zurich, Switzerland, with American headquar- 
ters in Chicago, had qualified to do business in 
Alabama. The Alabama agent is Smith Cullom 
of Birmingham. It will engage in the business 
of selling workmen’s and casualty insurance. 





CHAMBER OF COMMERCE PROGRAM 
Three Speakers Are Asa S. Wing, Robert 
Lee Luce, and William Leslie 
The insurance department of the United 
States Chamber of Commerce, which will meet 
in the Myrtle Room of the Waldorf-Astoria 
Hotel, May 9, at 2:00 p. m., has prepared the 

following program: 

Tlarry A. Smith, president, National Fire Insurance 
Company, Hartford, Conn., chairman. 

LuncHEon, 1:00 P. M.; Session, 2:00 P. M., 

1. Insurance Investments in Railroads.—Asa_ S. 
Wing, Provident Mutual Life 
Company, Philadelphia, Pa. Mr. Wing has had a very 
hroad experience with life insurance and investments. 
He was president of the Provident Trust Company of 


president, Insurance 


resigned this position and 


He is a fellow ot the 


Philadelphia and_ recently 
became chairman of the board. 
Actuarial of America and a 


member of the French Institute of Actuaries. 


Society corresponding 


Insurance Through 


Robert Lee 


2. Governmental Control of 
Regulation—Fire Insurance.—Honorable 
Luce, New York city. Mr. formerly a 
judge of the Supreme Court of New York. He has 
affected 


Luce was 


had a broad experience with business with 
public interest. He was counsel to the 
mittee which investigated telephone rates ni New York 
city and secured reductions in these rates. Mr. Luce 
will discuss the subject of insurance regulation from 
the standpoint of fire insurance. 
38. Governmental Control of 
Regulation—Casualty Insurance.- 
eral manager, National Council on 
New York city. Mr. 
viewpoint of insurance 


Koley com 


Through 
William Leslie, gen- 


Insurance 


Compensation In- 


surance, Leslie’s familiarity 
commissioners as 


the public 


with the 
well as that of insurance companies and 
peculiarly fit him to make a real contribution to the 
welfare of insurance in this address. 

4. Discussion—Ample time will be provided for 
discussion and during this period, resolutions will be 


in order. 


NU 


ASSESSMENT CASUALTY ASSOCIATION 
IN RECEIVERSHIP 
National Travelers Taken Over to Protect 
Members as Result of Internal 
Dissension 

Des Moines, Iowa, April 25—W. C. 
McArthur was last Thursday afternoon ap- 
pointed temporary receiver for the National 
Travelers Casualty Association of Des Moines, 
an assessment insurance association, upon the 
application of Attorney General Ben. J. Gibson, 
who in his petition charges officers of the asso- 
ciation with unlawful conduct of the company’s 
affairs. Hearing upon the application to make 
the receivership permanent will be held before 
District Judge Lester L. Thompson, who ap- 
pointed Mr. McArthur. In a statement Mr. 
McArthur said he desired it to be clearly un- 
derstood that he was appointed “simply to con- 
serve the interests of the association and not 
with a view to winding up its affairs, but to 
look out for the interests of the policyholders 
and maintain the organization as a going con- 
cern.” Mr. McArthur is a former clerk of the 
Federal court for this district, 

Action of the attorney-general followed re- 
ceipt by him of a report on the affairs of the 
association by W. R. C. Kendrick, State In- 
surance Commissioner. 

The petition alleges that the affairs of the 
company are in an unsatisfactory condition and 
that internal strife exists among the officers 
and directors to such an extent as to result in 
injury to the policyholders and the association. 

Elmer Loucks, president, recently cited the 
association’s secretary, G. A. Fairly, and mem- 
bers of the board for contempt of court, alleg- 
ing that they had violated an injunction re- 


straining them from preventing him from 
carrying out the duties of president. The case 
was dismissed by Judge Thompson. The re- 


straining order, however, is still in effect. 





Fidelity @ Surety Bonds 


ofevery character and |: 
description 
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HOW ABOUT THIS? 


An automobile accident; 
A $5,000/10,000 policy; 
A $10,000 verdict—one person; 






































Plaintiff offers to settle for $7,500; 


Assured willing to contribute the extra $2,500; 


Company thinks an appeal is wiser; 


An appeal is taken; 
A re-trial granted; and— 
A $15,000 verdict! 


How will the Company and the Assured settle? 


What are the obligations? 
Legally ?—Morally? 


As a matter of service, shouldn't every agent fortify his clients 


against such a contingency by providing their higher limits? 


Every Company should furnish this service to Agents and 


urge them to sell it. And Reinsure the excess limits. 


Our rates for Reinsurance of this hazard make it a profitable 


transaction for both Agent and Insurer. 


Employers Indemnity 
Corporation 


E. G. TRIMBLE, President 


KANSAS 


CHICAGO 
Jack Woodhead 


Insurance Exchange 


City 












































NEW YORK 


Baird & Co., Inc. 
50 Pine Street 
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SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1921 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets.. $6,007,996.00 
Capital... .+. eae 1,000,000.00 
Surplus........+. 554,375.00 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 











COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 

















Casualty, Surety, Etc. 





COMMISSIONERS’ MEETING 





Twenty-two States Represented at 
Richmond Session 





FEDERAL INCORPORATION SUGGESTED 





Uniform Law Recommended Requiring 
Automobile Owners to Carry Liability 
Insurance 
At Richmond, Va., the spring meeting of the 
National Convention of Insurance Commission- 
ers opened on Tuesday, April 24, with repre- 
sentauves present from the insurance depart- 

ments of twenty-two States. 

One oi the subjects considered was the pos- 
sible incorporation of the organization under 
l‘ederal law, and the matter was referred to 
the Committee on laws and legislation for con- 
sideration, a report to be made at the fall meet- 
lg, 

Commissioner Joseph Button of Virginia 
Oliered a resolution recommending the require- 
ment that should 
liability insurance, and the following resolution 


automobile owners carry 


covering this point was adopted: 


“Resolved, That the committee on laws and 
legislation be instructed to take up for consider- 
ation the question of a uniform law requiring 
all Owners ot automobiles to take out a policy 
of insurance which indemnilies the assured 
against loss from the liability imposed by law 
upon the assured on account of bodily injuries, 
whether resulting fatally or not, suffered or 
alleged to have been suffered by any person or 
persons, by reason of the ownership, mainte- 
use of the assured’s automobile or 
as a prerequisite to receiving a 
if in the opinion of the committee 
desirable then to draft a Dill 
the convention for its con- 


nance or 
automobiles, 
license, and 
law is 
present it to 


such a 
and 
sideration.” 

William Leslie, general manager of the re- 
organized National Council on Workmen’s 
Compensation, advised the commissioners that 
this organiztion would, on May 1, assume the 
functions of the old National Council cn Work- 
men’s Compensation Insurance, and suggested 
that the commissioners should designate a rep- 
resentative to act as chairman of several of its 


committees. This suggestion was referred to 





the committee on workmen’s compensation in- 
surance. 

Superintendent Francis R. Stoddard, Jr., of 
New York, spoke upon several matters now up 
for consideration in his State, among them 
being not taken policies, the ownership of one 
company by another, and the matter of remit- 
tances to home offices by American branches of 
foreign companies. In the annual statement 
blank it is understood that New York State 
will hereafter require a statement as to funds 
sent abroad between December 31 and the ac- 
tual date of filing the statement. 

In addition to the representatives of State 
insurance departments, there are numerous 
company officials in attendance at the meeting, 
as well as representatives of various organiza- 
tions of underwriters. An interesting social 
program has been prepared for the occasion. 


Bond Exchange Launched 

Vice-President Luther E. Mackall, of the 
National Surety Company, New York, is the 
motivator behind a new movement which cul- 
minated in the formation of what will be called 
the Mortgage Bond Exchange. It was launched 
during a luncheon at the Waldorf-Astoria 
hotel last week and will consist of a group of 
mortgage and investment houses which will 
function as a clearing house for mortgage bonds 
of $100, $500 and $1000 denomination. The 
bonds will be guaranteed by the issuing mort- 
gage company and by the National Surety 
Company and will furnish investors both with 
dependable securities and with a ready market 
for those securities when it becomes necessary 
or desirable to dispose of them. 


Liverpool & London & Globe to Move 
Executive Offices to Pershing Square 
The announcement is made that at the end 

of this month the executive offices of the Liver- 

pool and London and Globe Insurance Com- 
pany, Limited, and the Star Insurance Company 
of America will be located in the new Pershing 

Square building, Park avenue and 42d ‘street, 

New York. 

The Liverpool and London and Globe and the 

Star came to New York from the Globe In- 

demnity building in Newark, N. J. 











INSURANCE COMPANY 


AMERICAN 
AUTOMOBILE 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘*All Kinds of Insurance 
on Automobiles’’ 
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OF AMERICA 
OF NEW YORK 
OF NEW YORK 


OF NEW YORK 


REINSURANCE 
HARTFORD 





ROSSIA INSURANCE COMPANY 
THE FIRE REASSURANCE COMPANY 
AMERICAN FIRE INSURANCE CORPORATION 


UNION RESERVE INSURANCE COMPANY 


CONN. 


























Federal Surety Company 


Home Office, Davenport, lowa 








Began business July Ist, 1920 
Licensed by U, S. Government November 20th, 1920 


Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Ele- 
vator Insurance. Automobile Liability, Property 
Damage and Collision Insurance. 


Workmen’s Compensation 








We are well equipped to serve Agents of the Mis- 
sissippi Valley—Correspondence Solicited. 


W. L. TAYLOR, Vice-President and General Manager 

















The Fireman’s Fund has 
special departments and 
| field men trained to help 
Fireman’s Fund agents get 
| the best for their clients 
An Institution of Service at the smallest cost. Get 


HEAD OFFICE: SAN FRANCISCO DEPARTMENTS: NEW YORK « BOSTON » CHICAGO - ATLANTA « LONDON, ENGLAND 


closer to them. 
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DINNER TO C. H. POST 





Fire Insurance Executives Honor De-= 
parting Colleague 


ONLY CLOSE FRIENDS ATTEND 


G. Smith Acts as Toastmaster—Factory 


C. : ‘ 
Association Sends Greetings 


Insurance 
On the eve of the removal of the offices of 
‘aledonian Insurance Company and its run- 
American to Hart- 
secured in the 


the C 
ning mate, the 
ford, where space has 
building of the Factory Insurance Associz ition, 
a number of prominent underwriters in New 
York arranged a dinner to Charles H. Post, 
of the former com- 
linner 


Caledonian 
been 


United States manager 
pany and president of the latter. The ¢ 
was held at the Lotus Club, which was beauti- 
iully decorated for the affair. There were 
present the board of directors of the Caledonian 
American, the finance board of the Caledonian 
and a list of prominent company executives of 
New York and neighboring cities. Only a lim- 
ited number of invitations were issued in order 
to keep the affair on an intimate plane. 

C. G. Smith, president of the Great Amer- 
ican, presided at the dinner and paid a wonder- 
ful tribute to Mr. Post, his talk being the key- 
note to those following, among them being 
Edward Milligan, president of the Phoenix; E. 
G. Merrill, president of the Bank of New 
York and Trust Company; John Kenlon, chief 
of the New York Fire Department; Brigadier- 
General Oliver B. Bridgman, Egbert W. West, 
president of the Glens Falls Insurance Com- 
pany; M. Lewin Hewes, president of the Stand- 
ard of Hartford, and B. H. Terwilliger of 
Ellenville, on behalf of his father, E. W. Ter- 
who was unable to be present. E. W. 
Terwilliger was Mr. Post’s first employer. 

Mr. Post responded in excellent form, over- 
whelmed though he was at the array of tribute 
which had been paid him. 

An added and unexpected feature ot the 
event was the receipt of a special message from 
the Factory Insurance Association, which was 
dinner at the Vanderbilt Hotel the 
same evening. A. Smith, president of 
the National of Hartford, was presiding 
it his suggestion that greetings were 


williger, 


holding a 
Harry 
there 
and it was ; 
sent Mr. Post. 
Eagle Fire Company Enters Massachusetts 
The old 
which was recently 
with the Norwich 
ciety of Ni 
in Massachusetts to 


Kagle Fire Company of New York, 
revived by parties identified 
Insurance So- 
been licensed 


Union Fire 


irwich, Iéngland, has 
write fire, marine and 
\rthur J. Weed of 
agent. The 


sprinkler leakage risks, 
- 


rookline, being the company’s 


Kagle Fire Company was organized in 1806 
and reinsured its risks as of January 1, 1902, 
resuming business January 1, 1905. It rein- 


British and Mercantile and 

operation in 1908, but 
ntrol of those connected with the 
ion and is now again actively enter- 


insurance field for business. Its 


ured in the North 
ceased active recently 
came into 


Norwich U 


ing the fire 





president is Hart Darlington, United States 
manager of the Norwich Union Fire; its vice- 
president-is J. L. Fuller, Pacific coast manager 
of the Norwich Union Fire, and its secretary 
is J. F. Van Riper, who is United States branch 
secretary of the Norwich Union Fire. The cap- 
ital of the Eagle Fire Company is $500,000, its 
assets are $1,044,513, and its net surplus, 
$502,517. 

The Eagle Fire has already appointed George 
agent for Brooklyn; Haslett 
Philadelphia, and Finley 
as general 


Chesbro, Jr., as 
& Moss, as a 
Tucke r & 
agents for 


gents for 
Brother, of Jacksonville, 
Florida 
Liberty Field Changes 
The National Liberty Insurance Company of 
announced the following appoint- 
Turner, Jr., special 
istern Pennsylvania, Maryland, 
and the District of Columbia; D. I. 
Terrell, special agent at New Orleans, and T. I. 
agent in North Texas. 
with the Hartford Fire 
National Liberty, 
‘epresented them in the Middle depart- 
Terrell has for a number of years 
represented the Milwaukee Mechanics in Louis- 
Cravens, 


Son, 


National 


4umerica has 
ments in the field: Paul 
agent for E: 


Delaware 


Gunn, special 
Mr. Turner was 


previous to coming with the 


Gunn has represented both 
I. Reinhardt & 


jana. Mr. 
and 
al agencies. 


Dargan & Roberts 
Texas gener 
that R. M. 
with the Na- 


has taken up his 


The compaty also announces 


Nevins,for many years associated 


tional Union of Pittsburgh, 
duties at the home office of the National Liberty. 


BILL TO TAX UNLICENSED CLAIMS 

Ontario Legislature Has Unique Bill 
Before It 

is the text of a bill now before the 

Canada, Legislature, having for its 

» taxing of claims p 


Below 
Ontario, 
purpose the aid by unlicensed 
anies : 
claiming to have 
rty in Ontario 
registered 


uning or 
n prope 
not licensed o1 


I’very person suste 
sustained a loss by fire « 


a company 


under the Ontario Insurance Act shall pay to 
the Treasurer of Ontario an amount equal to 
che per cent upon the gross amount of loss 


unlicensed or 
shall be due 


umed upon such unregistered 
company and such amount and 
payable not later than sixty days from the date 
f filing the claim upon such company or its 
the claim has or has not 





representative whether 
heen paid at the expiration of such sixty days. 
(a) Where the claim is sent by mail the 
date of the mailing shall be taken for the pur- 
p f this subsection to be that upon which 
the cl was filed. 
Secti 14 of the Fire Marshals Act as 
amended by the Fire Marshals Amendment 
t, 1919, is further amended by adding at the 
cnd of the said section the words “but the im- 
position of any such penalty or the payment 
th ange shall not relieve any person convicted 


obligation for the neglect 


Nich the penalty was imposed. 


ulf Wii ing any 
| 

This Act shall come int 
“ea 


force and take ef- 


feet on the st day of July, 1923 On March 
15, the bill was reported without amendment. 

New editions of the rules concerning dip tanks 
id fo extinguisher systems have been issued by 
the National Board of Fire Underwriters. 


II 


GOES INTO MILLION-DOLLAR CLASS 
Assurance Company of America Will Have 
$500,000 Capital and Equal Amount 
of Surplus 
The board of directors of the Assurance 
Company of America have approved a plan 
whereby a stock dividend of 100 per cent will 
be declared, plus a new issue of $100,000, thus 
bringing the total capital of the company up 
to $500,000. This plan will leave the company 
a net surplus of equal amount. The new stock 
will be issued at par to stockholders in propor- 
one share of new stock to each two 

ilready held. 

The company has been organized since 1897 
and has been conservatively and profitably oper- 
ated since that time. The financial strengthen- 
ing now proposed will make it possible to in- 
crease its business, although no disturbance of 
the present successful mode of operation is 


tion of 


contemplated. 


AMERICAN NOW CONTROLS 
AMERICAN NATIONAL 
No Changes in Official Staff of Columbus 

Company 

It is announced that interests connected with 
the Great American of New York have ac- 
quired a substantial majority holding of the 
stock of the American National Fire of Colum- 
bus, O. It is interesting to note that the Amer- 
National will be continued the same as 
heretofore, with the substantial additional ad- 
vantages of the backing and facilities of the 
Great A meeting of the board of 
directors of the American National was held 
at Columbus this week, at which the various 
letails of the plan were confirmed. 


GREAT 


ican 


American. 


Bill Providing for Ownership of Expira- 
tions Killed 

LANcING, Micu., April 24.—By a vote of 43 
to 33, Representative George Brown’s bill in 
the house of the Michigan Legislature, provid- 
ing that policy expirations should be the ex- 
clusive property of the agents writing the busi- 
ness, was killed. . 
Changes in Iowa State Mutual 

G. C. Tucker, secretary of the Iowa State 
Insurance Company of Keokuk, Iowa, passed 
away at his home in Keokuk, April 19, 1923. 

J. I. Annable was elected secretary to fill the 
vacancy caused by the death of Mr. Tucker and 
J. M. Skinner was elected assistant secretary. 


Blue Goose Dinner 
The Ancient and Honorable Order of the 
Blue New York City Pond, will hold 
a dinner and initiation at the Aldine Club, May 
1. Installation of new officers will occur at 
reason all members are 


Goose, 


this time, for which 


urged to be present. 





Farmsworth, who has been connected with 
Life Insurance Company in Indianapolis 
since 1915, has taken over the general agency of the 
Accident Insurance Company. 
Harry M. Orr, 


Henry 
the Etna 


Provident Life and 
The Provident 
who died some time ago. 


agency was held by 
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RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 18383 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS 
AND STRIKES 
UNITED STATES BRANCH 
January 1, 1923 


Ani i ialac na iAd sl gias ida ace esioa la As . $2,302,902 
rh ea 6h Cee niger 1,491,14) 
ied eg ia cacy Sanwa neue $811,762 


W. B. MEIJELE, President and General Manager. 








NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt. 
56 Richton Ave.. Detreit, Mich. 72 Kilby Street, Boston, Mass. 


W. &. RAY, Special Agent 
Terre Haute, Ind. 


FRANK G. DELA HUNT, 
Special Agent 
726 Racine Street, Milwaukee, Wis. 


C. C. CRANDALL, Special Agent 
Cambridge Springs, Penn. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 


ERIK LINDSKOG Special Agent 
7 W. Lake St., Minneapolis, Minn. 

















UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH WILLIAM STREET 


New York 


MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 


(geneal ccrdent 


FIRE AND LIFE 


S205 
pASSURANCE CORPORATION, Ltd. 


_— RICHA2DSON, United States Manager 


GENERAL BUILDING - 474 & WALNUT STS 
PHILADELPHIA 




















ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1923 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . $2,250,000.00 
Net Surplus, ‘ -  4,436,386.20 
Surplus to Policyholders, 6,686,386.20 
Total Assets, . 15,690,687.21 





EASTERN DEPARTMENT 
D. H. DUNHAM, President 
JOHN KAY, Vice-Pres. 
A. H."HASSINGER, Sec’y 
NEWARK, N. J. 


WESTERN DEPARTMENT 
NEAL BASSETT, V. P. and Mgr. 
W. T. BASSETT, Ass’t Manager 
CHICAGO, ILL. 
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EVERY INSURANCE MAN | 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


Iowa State Traveling Men’s Association 


“Oldest and Best’’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to August 1, 1923, for $2.00 
Write tor Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 


























Great American 
Insurance Company 


New Dork 


Choose —_— 
Your tNCORPORATED - 1872 Nanri 
Company Company 


ee JANUARY 1.1923 
PITAL 


$12,50 00,000.00 


ESERVE FOR ALL Al LIABILITIES 


19,816 17.87 


ET SURPLUS 


13,017.077.35 
45,333,.495.22 


LOSSES PAID POLICYHOLDERS 


$143,654,333.86 


AFTER LIBERALLY PROVIDING FOR ALL RESERVES THE 
SURPLUS FOR THE PROTECTION OF POLICYHOLDERS IS 


$25,517,077.35 


Home Olfice, One Liberty Street 
New York City 


Western Department Pacific Department 
baie ev ,. SAGE, Gen’I Mgr. GEORGE H. TYSON, Gen’! Agent 
L. LERCH, Manager 210 Sansome Street 
76 Wast —— St., Chicago, IIl. San Francisco, California 


Boston Office Marine Department 


ROGERS & HOWES, Managers WM.H.McGEE & CO.,Gen’l Agts. 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 
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FINAL DECREE IN NATIONAL LIBERTY 
CASE 


Court Enjoins Rolker from Interfering with 
Expirations of Solicitors Electing to 
Continue with Company 


A final decree was handed down on April 
20, by the Honorable John C. Rose, Judge of 
the United States District Court for the South- 
ern District of Maryland, in the case of Na- 
tional Liberty Insurance Company of America 
ys. John G. Rolker and John G. Rolker, Inc. 

By the terms of the interlocutory decree of 
February 5, 1023, the court found that the 
office of the company in Baltimore was a 
branch office and not an agency; that under the 
laws of Maryland the sixty-three solicitors were 
solicitors of the National Liberty and not of 
John G. Rolker or of John G. Rolker, Inc., and 
that as between the National Liberty and John 
G. Rolker and John G. Rolker, Inc., the ex- 
pirations on National Liberty policies other 
than brokerage and personal business were the 
property of the National Liberty. 

It will be noted that the interlocutory decree 
defined the respective rights of the company, 
the solicitors and the defendants, the relief to 
the plaintiff, in the form of injunction and an 
order for the delivery of daily reports and 
data pertaining thereto, being granted in the 
final decree. 

By the terms of the final decree John G. 
Rolker and John G. Rolker, Inc., are enjoined 
from using or permitting the use of any rec- 
ords in their possession for the purpose of 
competing with such solicitors as have elected, 
or who prior to July 1, 1923, elect to represent 
the National Liberty in any matter relating to 
the existing status of any policies procured or 
placed in the National Liberty by or through 
them or the renewal or continuation thereof. 
The defendants are ordered to deliver to the 
plaintiff immediate possession of all daily re- 
ports and other segregated insurance data per- 
taining thereto which cover or relate to any 
insurance policies issued by the National Lib- 
erty during the five years next preceding the 
first of January, 1923, on policies procured or 
placed with the defendants for the National 
Liberty by or through solicitors who have so 
elected to continue with the National Liberty 
and to deliver to solicitors who have not yet 
so elected dailies and data pertaining to the 
individual business of each upon demand made 
by him prior to July 1, 1923, and retroactive 
from that time. Te 
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NEW YORK SURVEYS 

Closing the Lecture Work.—On Monday, 
the 23rd inst., the second and final lecture by 
Professor E. J. Kilduff of the Englist Depart- 
ment of the School of Commerce, New York 
University, was delivered. This would have 
closed the lectures of the Insurance Society of 
New York in the stated courses for the pres- 
ent season, except for the fact that in two cases 
where the lecturers could not be present on the 
stated date provision has been made for the 
delivery of their lectures. One of these is the 
second lecture by Walter J. Mosenthal, of H. 
Mosenthal & Son, on “Fire Prevention and Fire 
Protection, Elementary Principles”; this will 
be delivered at the usual place on Monday, the 
30th of April. The second lecture by William 
D. Grier of the North British and Mercantile 
Insurance Company on “Chemical Fire Haz- 
ards” will be delivered at the rooms of the In- 
surance Society of New York on Thursday 
evening, May 3. The lecture work has been 
successful, prebably more so in the fire branch 
than in the casualty branch, but the results have 
been generally pleasing and the number of en- 
rollments for the examinations are very 
gratifying. 

Annual Meeting of the National Fire Pro- 
tection Association.—Percy E. Brown, assist- 
ant superintendent of the sprinkler department, 
will be one of the representatives of the New 
York Fire Insurance Exchange at the annual 
meeting of the Fire Underwriters Uniformity 
Association, which will be held at Chicago on 
Monday, May 7, the day preceding the opening 
of the National Fire Protection Association 
meeting. Mr. Brown will also remain through- 
out the meetings of the National Fire Protec- 
tion Association; the other representative at 
the National Fire Protection Association meet- 
ing will be the assistant manager, E. R. Hardy. 

Shall the Broker Advance the Commis- 
sion?—From time to time this subject is 
brought up and it bids fair now to go, if it 
has not already gone, to the insurance depart- 
ment. The question is being raised by a broker. 
There is no doubt that a certain amount of this 
is done and the important question is, of course, 
is it a rebate within the meaning of the law? 
Certainly it would seem on its face to be so, 


the more especially if the advance is for the 
purpose of controlling business. As a matter 
of fact, however, it is very poor business for 
the broker to advance commissions. It is bad 
for the insured and it is certainly bad for the 
broker. Whether it will be held to be illegal 
in the eyes of the law is a question, but if we 
were a broker we should hope it would be. 


BOSTON AND VICINITY 

New England Agents.—Plans for the New 
Ingland Agents Convention to be held in 
Bethlehem, N. H., June 26, 27 and 28 are well 
under way and many applications for reserva- 
tions have already been received. It has been 
announced that all company officials and special 
agents will be welcome to attend, although hotel 
reservations will be made first for the New 
Icngland Agents. 

Joins Insurance Company of North Amer- 
ica.—Announcement has been made. that 
Howard P, Forbes, associated with the analytic 
rating department of the New England Insur- 
ance Exchange, as of May 1, will join the field 
and service department of the Insurance Com- 
pany of North America and affiliated com- 
panies as special agent and engineer. Mr. 
Forbes will be located at 44 Kilby street with 
Special Agent Joseph F. Gough. 

New York Indemnity Appoints.—Russell & 
airfield have been appointed general agents 
for Boston and the metropolitan district of 
the New York Indemnity Company. A branch 
claim and inspection department has been estab- 
lished with Russell & Fairfield and the last 
named organization is fully equipped to handle 
business in all departments of the casualty 
business. 


H. P. Dunham May Be Connecticut 
Commissioner 

Howard P. Dunham, formerly connected with 
the 7Etna Life Insurance Company and author 
of a three-volume textbook on insurance, is 
favorably mentioned as a candidate to succeed 
Burton Mansfield as Commissioner of Con- 
necticut. Mr. Mansfield has been in office 
since 1911, and has lasted through several Re- 
publican administrations. 
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There isan Equitable Policy a every Life Insurance Need 
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OF THE UNITED STATES 
120 BROADWAY « NEW YORK 
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SUPERVISORY COURSE AT CARNEGIE 
SUCCESSFUL 


Full Enrollment Leads to Possibility of 
Repetition of Work This Year 

Having first inaugurated, and then most com- 
pletely developed, a practical method of in- 
stitutional training for life insurance salesman- 
ship which is the basis for many university, 
company and agency schools, Carnegie Institute 
of Technology has taken another forward step 
hy launching a course for agency supervisors. 
The course is under the direction of C. H. 
Rockwell, director of the famous Carnegie 
School of Life Insurance Salesmanship. 

The first class to take this course, or any 
such course in the history of life insurance, 
assembled Monday, April 16, for six weeks in- 
tensive study, conference and practice. Only 
one man from any sales organization was 
accepted and the group is splendidly repre- 
sentative of the energetic younger generation of 
agency executives. 

The class enrolled is as follows: Harry T. 
Company; Guy W. Western Re- 
Company; Guy W. Alexander, Western Re- 
serve Life Insurance Company; Donald M. 
3ehling, Northwestern Mutual Life Insurance 
Company; S. Berne Carlton, Western Union 
Life Insurance Company; A. C. Kuester, 
Edward A. Woods Company; Wilbur E. Matti- 
son, Mutual Benefit Life Insurance Company; 
James A. McLain, Guardian Life Insurance 
Company: Peter O. Osterhus, National Life 
Insurance Company; Thurman W. Payne, 
Provident Life and Accident Insurance Com- 
pany; Charles F. Pierce, Phoenix Mutual Life 
Insurance Company; John R. Pinkett, Stand- 
ard Life Atlanta ; 
Alexandre Belgian Government 
Foundation: John C. Sebastian, Union Central 
Life Insurance Company: Seth C. H. Taylor, 
Lincoln National Life Insurance Company. 

Already requests are being received for a 
repetition of the course for the benefit of many 
who were unable to enroll students at this sea- 
son of the year and the success of the venture 


Alexander, 


Insurance Company of 


Soubras, 


can he safely predicted. 
Mothers’ Day 

President Wilmer L. of the South- 

ern States Life of Atlanta, Ga., and President 

J. T. Kendall of the Western National Life of 

Cheyenne, Wvo., state that their organizations 


Moore, 


are among the progressive life companies that 
are distributing Mothers’ Day buttons of the 
Mothers’ Day International Association, Phil- 
adelphia, to their friends. 





Lamar Life to Build 
The Lamar Mutual Life Insurance Company 
of Jackson, Miss., will erect a ten-story home 
office building on a lot recently bought by them 
on Capitol street, opposite the governor’s man- 
sion. 


Changes Age Limits 
The American National Insurance Company, 
Galveston, Texas, has increased its firm limits 
from fifteen to sixty to from ten to sixty-five. 


Birmingham Life Underwriters Arranging 
Sales Congress 
BIRMINGHAM, Ata., April 26.—The Birming- 
ham Association of Life Underwriters is tak- 
ing active steps to organize a sales congress in 
Birmingham to be held May 11, following a 
meeting this week. The president of the Na- 
tional Association of Life Underwriters, A. O. 
Eliason of St. Paul; J. W. Bishop, his assistant, 
who is prominently connected with the insurance 
and banking business at Chattanooga; Frank 
Fitts, insurance instructor, and Dr. Lee Bid- 
good and Dr. George Lang of the University 
of Alabama will be among the speakers. An 
attendance of 500 or 600 life insurance men 
persons 
State is expected and proceedings will be held 
at the Tutwiler hotel. 


and other interested throughout the 


Provident Life and Accident Business 
Shows Heavy Increase 
Practically a 50 per cent increase over the 
corresponding period of last year is shown in 
the premium income report of the Provident 
Life and Accident Insurance Company of Chat- 
tanooga, Tenn., for the first quarter of 1923. 
This year’s income for the first three months 
was $519,183, as against $349,918 for the same 
period last year. Officials of the company are 
confident that the total for the year will run 

in excess of two and a quarter million. 


Provident Life and Accident Man Elected 
Mayor 

A. W. Chambliss, vice-president of the 
Provident Life and Accident Insurance Com- 
pany of Chattanooga, Tenn., has been re- 
elected mayor of Chattanooga. This coming 
term will make his fourth as chief executive 
of the home city of the president. He served 
two terms fifteen or twenty years ago, and four 
years ago was called to the mayor’s chair as the 
result of a movement to interest the leading 
business men of the city in civic government. 





“LIFE UNDERWRITING AS A CAREER” 
Edward A. Woods Plans New Book Setting 
Forth Advantages of Life Underwriting 

Edward A. Woods, manager at Pittsburgh 
for the Equitable Life Assurance Society of 
the United States and an ex-president of the 
National Association of Life Underwriters, is 
completing a book to be known as “Life Un- 
derwriting as a Career.” The book will be 
one of the series on life insurance being pub- 
lished by Harper’s. 

Mr. Woods, in his book, will recognize the 
importance of women in the field of life un- 
derwriting by devoting a chapter to showing 
the advantages of that sex. 
Another chapter which promises to be of par- 
ticular interest will be headed “The New Sales- 
manship.” Mr. Woods also writes about “Se- 
lecting One’s Vocation,’ “The Importance of 
Selling,” “What Life Insurance Offers,” “Life 
Insurance Specialties,” “How Can One Start?” 
“The Social Background of Life Insurance.” 


15 


the business to 


” 


Life Insurance 








PRELIMINARY TERM LAW 
Form of Bill Recently Passed in New 
York 

Below is the text of the bill recently passed 
by the New York Legislature under which the 
preliminary term or Illinois Standard method 
of valuation of life insurance policies is made 
legal: 

The People of the State of New York, represented 
n Senate and Assembly, do enact as follows: 
Section 1. Section eighty-four of chapter 
three of the laws of nineteen hundred and nine, en- 
titled ‘An act in relation to insurance corporations, 
constituting chapter twenty-eight of the consolidated 
laws,” as last amended by chapter one hundred and 
eighty-four of the laws of nineteen hundred and seven- 

teen, is hereby amended to read as follows: 
Section 84. Valuation of policies. 1. The Super- 
intendent of Insurance shall annually make valuations 
of all outstanding policies, thereto, unpaid 
dividends, and all other obligations of every life insur- 
doing business in this State. All 
him or by his authority shall be 


thirty- 


additions 
ance corporation 
valuations made by 
made upon the net premium basis. 

2. The legal minimum standard for contracts issued 
before the first day of January, nineteen hundred and 
actuaries’ or combined experience 
mortality interest at four per centum 
per annum, and for contracts issued on or after said 
day shall be the American experience table of mor- 
tality with interest at three and one-half per centum 
per annum; provided that the legal minimum valua- 
tion of all contracts issued on or after the first day 
of January, nineteen hundred and seven, shall be 
either in accordance with their terms by the modified 
preliminary term method hereinafter described, or in 
accordance with the select and ultimate method[, and] 
on the basis that the rate of mortality during the first 
said contracts re- 


one, shall be the 


table of with 


five years after the issuance of 
spectively shall be calculated according to the follow- 
ing percentages of the rates shown by the American 
experience table of mortality, to wit: first insurance 
year fifty per centum thereof, second insurance year 
sixty-five per centum third insurance year 
seventy-five per centum therof, fourth insurance year 
eighty-five per and fifth 
year ninety-five per centum thereof; provided further 
that the legal minimum standard for the valuation of 


thereof, 


centum thereof, insurance 


group term insurance policies under which premium 
rates are not guaranteed for a period in excess of five 
years shall be the American Men Ultimate Table of 
Mortality with three and one-half per 
centum per annum. 

3. Policies may provide for not more than one year 
vinary term insurance by incorporating in the 
‘rovision thereof specifying the premium consideration 
to be received a clause plainly showing that the first 
year’s insurance under such policies is term insurance, 
purchased by the whole or a part of the }remium to 
he reccived during the first policy year, and such poli- 
cies may be valued on the basis of the mortality tables 
and interest rates above prescribed by the preliminary 
modified as follows If the premium 
insurance under a limited payment 


interest at 


prelt 





term plan, 
charged for term 
life preliminary term policy: providing for the payment 
of all premiums thereon in less than twenty years from 
the date of the policy, or under an endowment pre- 
liminary term exceeds that charged for like 
insurance under twenty payment life preliminary term 
policies of the reserve thereon 
at the end of any vear, including the first, 
the reserve on a@ twenty payment life 
term policy issued in the same vear at 
together with an amount which shall 


policy, 


same .company, the 


shall not 


be less than 





preliminary 
the same age, 
be equivalent to the accumulation of a level net pre- 
mium sufficient to provide for a pure endowment at 
the end of the premium paying period equal to the 
difference between the value at the end of such period 
of such a twenty payment life preliminary term policy 
and the full level net premium reserve at such time 
of such a limited payment life or endowment policy. 
The premium paring period is the period durjng which 
Premiums are concurrently payable under such twenty 
payment life preliminary term ¢dolicy and such limited 
payment life or endowment policy 





























T he principle of a periodic 
Health examination is 
rapidly becoming recog- 
nized throughout — the 
world as one of the most 
powerful measures for 
improving the health and 
happiness of the people. 
Dr. Franklin H. Martin, Director 


General of the American College of 
Surgeons is quoted as having said: 


“The life of the average person 
would be prolonged 15 years, 











yearly deaths from tuberculosis 
would be reduced from 150,000 
to 50,000, deaths from cancer 


would be greatly reduced and 
thousands would be kept from 
having kidney diseases and high 
blood pressure if all the people 
of the United States would sub- 
mit to complete physical exam- 
ination at least once a year.” 


The Life Extension Institute 


can give ample scientific sup- 
port to this statement drawn 
from its records of 250,000 ex- 
aminations. It is 


A Principle Good Enough for 


Metropolitan Life Insurance Co. 
Guardian Life Insurance Co. 

Fort Worth Life Insurance Co. 
Inter-Southern Life Insurance Co. 
Midland Mutual Insurance Co. 
Ontario Equitable Life Insurance Co. 
Oregon Life Insurance Co. 
Southeastern Life Insurance Co. 
Union Central insurance Co. 
Columbus Mutual Insurance Co. 

Old Line Life Insurance Co. 

Penn Mutual Insurance Co. 
Volunteer State Life Insurance Co. 
Mutual Life Assurance Co. of Canada 
Standard Life Insurance Co. 


all of which companies furnish free 
to their policy holders the HEALTH 
SERVICE of the Institute. It is 


A Principle Good Enough for 


Eaton, Crane & Pike Company 

French, Shriner & Urner Co. 

Strathmore Paper Company 

American Ice Company 

Arnold Print Works 

Empire Trust Company 

Springfield Gas Light Co. 

Fred. T. Ley & Co., Inc. 

Union Tank Line Company 

Borden Milk Company 
and about 250 other great industrial 
and financial concerns which have 
furnished to their executives and em- 
ployees the HEALTH SERVICE of 
the Institute. It is 


A PRINCIPLE WHICH SHOULD 
BE GOOD ENOUGH FOR YOU 
The Institute’s Health Services 
include a standardized survey of 
the body and life of the individ 
ual, suggestions as to any needed 
form of medical treatment, in- 
structions covering all phases of 
personal hygiene and many other 
valuable health educational privi- 
leges. 


THE SPECTATOR Thursday 


AGENCY REPRESENTATION 


If you are interested in representing the Life Extension Institute 
in your section, kindly communicate with us and we will send you com. 


plete information covering all phases of the Institute’s work. 


The services of the Life Extension Institute are available to men 
and women in all sections of the United States and Canada and in several 


foreign countries. 


The Institute has a carefully selected and instructed list of Medical 
Examiners in about every city and town in the United States and Canada, 


in Hawaii, the Philippine Islands and in most foreign countries. 


It is consequently able to provide its Life Extension Services in any 


community where competent physicians are available. 


In addition to its “Life Extension Service for Policyholders,” the 
Institute also provides a “Standard Health Service” for individual sub- 
scribers and an “Industrial Health Service” for large groups of em- 
ployees. The last two services are appropriate for Agency activity and 


promotion. 


LIFE EXTENSION Inc. 


25 West 43rd Street, New York City 


INSTITUTE, 


Telephone Vanderbilt 1494 





CONFIDENTIAL REPORTS 


All of the Institute’s reports are strictly confidential between the Insti- 
tute and the individual examined. This refers to the complimentary service 
which the Institute gives to policyholders through the courtesy of their 
insurance company, as well as to the service which it renders to indi- 
vidual subscribers. The Institute found very early in its experience that this 
was the only way in which such services could be conducted successfully. The 
general public seems to be more influenced by this confidential phase of the 


Institute’s work than with reference to any other detail of its service. 
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hazards, and value policies in groups, use approximate 
rages for fractions of a year and otherwise, and 
ie valuation of the department of insurance 
r state or country if made upon the basis 
herein required in 


ave 
accept tl 
of any othe 
and according to 
ace of the valuation herein required. 
[4. No policy issued, after the thirty-first day of 
December, nineteen hundred and six, shall be valued 
insurance unless based 

net term rates; and no policy with level premiums 
issued after said date shall be valued as term insur- 


the standards 


pl 


premiums, are upon 


as term 


wnce for the first policy year. | ; 

;. The legal minimum standard for the valuation 
of annuities issued after January first, nineteen hun- 
dred and seven, shall be McClintock’s ‘“‘Tables of Mor- 
tality among Annuitants” with interest at four per 
centum per annum, but deferred ten or 
more years and written in connection with life or 
term insurances shall be valued on the same mortality 
table from which the consideration or premiums were 
computed, with interest not higher than three and 


annuities 





American Life 
Reinsurance Co 


PERMANENT OFFICES 


DALLAS 
MAGNOLIA BUILDING 


CHICAGO 
29 S. LASALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
FRED D. STRUDELL, Secretary 
MORTON BIGGER, Ass’t Secretary 
BERT H. ZAHNER, Chicago Mgr. 











one-half per maximum, 
6. The legal minimum standard for the valuation 
policies issued after the first day of 
nineteen hundred and shall be the 
.\merican experience table of mortality interest 
at three and pro- 
vided, that any life insurance corporation may volun- 
tarily industrial written on the 
weekly premium payment plan according to the stand- 
substandard in- 


centum per annum as a 
of industrial 
January, seven, 
with 
one-half 


per centum per annum, 


value its policies 


ard industrial mortality table or the 
dustrial mortality table, 

7. <Any life insurance corporation may voluntarily 
value its policies, or any class thereof, according to 
the American experience table, or if industrial, at its 


option, according to the standard industrial mortality 
industrial mortality 


lower rate of interest than that above prescribed, but 


table or substandard table, at a 
not lower than three per centum per annum, and with 
or without reference to the [select and ultimate] method 
of valuation, and in every such case shall report the 
standards used by it in making the same to the super- 
intendent of statement, pro- 
vided that no such shall be 
abandoned without the consent of the superintendent of 
writing. 


insurance in its annual 
standards, if adopted, 
insurance first obtained in 
Section 2. Section ninety-seven of such chapter, as 
last amended by chapter two hundred and eighty-seven 
of the laws of nineteen hundred and twenty-one, is 
hereby amended to read as follows: ‘ 
No domestic 


Section 97. Limitation of expenses. 1. 


life insurance corporation shall in any calendar year, 
after the year nineteen hundred and six, expend or be- 
come liable for, including any and all amounts which 
any person. firm or corporation is permitted to expend 
on its behalf or under any agreement with it (1) for 
commissioners on first year’s premiums, (2) for com- 
pensation, not paid by commission, for services in ob- 
taining insurance paid in 
good faith for agency supervision either at the home 
for medical examinations 


new exclusive of salaries 
oifice or a branch office, (3) 
and inspections of proposed risks, and (4) for advances 
to agents, a total amount exceeding in the aggregate 
(a) the loadings upon the premiums for the first year 
of insurance received in said calendar year (calculated 
on the level net premium plan on the basis of the Amer- 
ican experience table of mortality with interest at the 
rate of three and one-half per centum per annum) and 
(2) the present values of the assumed mortality gains 
for the first five years of insurance on policies in 
force at the end of said calendar year on which the 
first premium, or instalment thereof, has been received 
during said calendar year, as ascertained by the select 
and ultimate method of valuation as provided in sec- 
tion eighty-four of this chapter; and (c) on policies 
issued and terminated in said calendar year the full 
gross premiums received, less the net cost of insurance 
Computed on 
table, 


for the time the insurance was in force. 


the American experience select and ultimate 
three and one-half per centum; provided, however, that 
the total amount allowed under (a) and (b) in the case 
of group term insurance policies shall not be greater 
than the excess of the gross premiums for the first year 
insurance so received over the net cost of insurance for 
the time covered by such premiums computed as pro- 





rights. 





Central Ohio 
. General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 





vided under the stated provisions of section (c). 

2. No such corporation shall make or incur any 
expense or permit any expense to be made or incurred 
upon its behalf or under any agreement with it, ex- 
cept investment expenses (not exceeding one- 
fourth of one per centum of the mean invested assets), 
and except taxes and also except outlays exclusively in 
connection with real estate and commissions on mortgage 
'oans, in excess of the aggregate amount of the actual 
loadings upon premiums received in said year calcu- 
lated on the level net premium plan according to the 
standards adopted by the company under section eighty- 
four of this chapter, and the present values of the as- 
sumed mortality gains hereinbefore mentioned. Pro- 
vided, however, that any such corporation having less 
than one hundred millions of insurance in force, may 
incur a total expenditure exceeding the limits of ex- 
penditure as herein defined by an amount not greater 
than the following percentages of its loadings for the 
preceding calendar year, to wit: having at the end of 
such year less than twenty millions, forty per centum; 
having twenty but less than millions, thirty- . 
seven and one-half per centum; having thirty but less 
than forty millions, thirty-five per centum; having forty 
but less than fifty millions, thirty-two and one-half per 
centum; having fifty but less than sixty millions, thirty 
per centum; having sixty but less than seventy millions, 
twenty-five per centum; having seventy but less than 
eighty millions, twenty per centum; having eighty but 


actual 


thirty 


less than ninety millions, fifteen per centum; having 
ninety but less than ninety-five millions, ten per centum; 
having ninety-five but less than one hundred millions, 
five per centum. 

3. No such corporation, nor any person, firm or 
corporation on its behalf or under any agreement with 
it shall pay or allow to any agent, broker or other per- 
son, firm or corporation for procuring an application 
for life insurance, for collecting any premium thereon 
or for any other service performed in connection here- 
with any compensation other than that which has been 
determined in advance. 

4. Except as hereinafter provided all bonuses, prizes 
and rewards, and all increased or additional commis- 
sions or compensation of any sort based upon the vol- 
ume of any new or renewed business or the aggregate 
of policies written or paid for, are prohibited. Nothing 
herein contained is to be construed as prohibiting the 
institution of contests or competitions among agents, 
and the recognition of success in such competition by 
the awarding of ribbon decorations, medals, pins, but- 
tons or other tokens of small intrinsic value, given not 
as compensation but as bona fide recognition of merit. 

5. No such corporation shall pay commissions upon 
renewal premiums received upon policies issued after 


(Continued on page 21) 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Mass. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 
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While the Iron is Hot! a 
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Carl G. Winter, You are ambitious, possessed with integrity of purpose and pol 
President on the lookout for a chance to do better. You will realize the a 
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Miscellaneous Insurance Decisions 
By Harry B. Brapsury, of the New York Bar 
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FIRE 

Construction of policy; “Patterns” ex- 
cluded from coverage under wording of 
policy. 

A policy of fire insurance covered among 
other things: “All tools, utensils, articles, im- 
plements and appurtenances used in the busi- 
ness not herein specifically mentioned.” The 
policy also contained a provision that: “This 
company shall not be liable for * * * nor 
unless liability is specifically assumed hereon 
for loss to * * *.” It was held under 
such a policy that there was no possible con- 
struction by which a recovery could be had for 
the loss of patterns. Excello Clothing Com- 
. Marquette National Fire Ins. Co. of 








pany @? 
Chicago, N. J. Law —; 119 Atl. 
704. 

ACCIDENT 


Accidental means; death from gas admin- 
istered by dentist. 

A policy of accident insurance provided for 
indemnity for death or disability “which is a 
direct and approximate result of and which is 
caused solely and exclusively by external, vio- 
lent and accidental means.’ The insured went 
to a dentist to have a tooth extracted. The 
dentist administered nitrous oxide gas, or, as 
it is commonly known, laughing gas. After 
a slight quantity had been administered, the in- 
sured stopped breathing and died. An autopsy 
disclosed that the death was due to a condi- 
tion which is known as “status lymphaticus” 
which was stated by the experts to be a con- 
genital state or condition of unknown cause, 
characterized by an abnormal persistence of 
a gland in the chest which is known as the 
thymus gland. The experts differed as to 
whether this was a disease, but whether a 
disease or an abnormal condition, it was agreed 
that a person, the subject of it, was liable to 
sudden death from slight causes. What caused 
the death, medical science has been unable to 
discover. It was held that the death was not 
due to accidental means and the complaint was 
dismissed. Barnstead v. Commercial Travel- 
ers Mutual Accident Association of America, 
——— App. Div. ———; 108 N. Y. Supp. 416. 

MARINE 

Implied warranty of seaworthiness: when 
not waived by insurance certificate. 

Under a marine policy on certain barges, a 
certificate was issued by the Board of Under- 
writers under said marine policies and the cer- 
tificate stated that the barge in question was 
found to be in apparent good order and well 
conditioned for navigating the Mississippi River 
Harbor of New Orleans and would be insured 
for the usual rate of premium by insurance 
companies comprising the Board of Under- 
writers for one year from date “if maintained 
in seaworthy condition.” The certificate 


further provided: “This certificate is issued 
for the purposes of the insurance company only 
and is not intended as a guarantee of seaworthi- 
ness, nor is it intended to in anywise waive the 
guarantee of seaworthiness and continuance 
of seaworthiness required.” The barge, which 
was insured, sunk at the dock while being 
loaded. It appeared that, due to the hot sun, 
the seams had opened in the portion of the 
barge above the water and when it was loaded 
those seams were under water and the barge 
filled with water and sank. It was held that 
there was a violation of the implied warranty 
as to seaworthiness which relieved the insurance 
company from liability as the loss was due, 
not to a peril of the sea, but to the unseaworthi- 
ness of the barge. New Orleans, Texas & 
Mexicc Ry. Co. v. Union Marine Insurance 
Company, et al., 286 Fed. 32. 





INDUSTRIAL 

Death of beneficiary named in policy 
prior to death of insured; to whom death 
benefit may be paid so as to discharge com- 
pany. 

Two policies of industrial life insurance pro- 
vided in effect that the company might pay the 
amounts thereof to either the beneficiary named, 
or to the executor or administrator, husband or 
wife or any relative by blood or connection by 
marriage of the insured, or to any other per- 
son appearing to said company to be equitably 
entitled to the same by reason of having in- 
curred expense on behalf of the insured or for 
his burial, and production of a receipt by either 
of said persons should be conclusive evidence 
that all claims under the policy had been satis- 
fied. The beneficiary named in the policies was 
the mother of the insured. She died prior to 
the death of the insured. The company paid 
the amount of the policies to the sister of the 
insured. Subsequently, an administrator of 
the estate of the insured was appointed and 
he brought an action against the sister who had 
received the money, to recover the money. The 
action was in form for money had and re- 
ceived. It was held, under such circumstances, 
that the administrator had no claim against 
the sister who had received the money and, un- 
der the circumstances, the company had prop- 





erly paid the money to the sister. Brown v. 
Dunn, ——— R. I. 119 Atl. 748. 
LIVE STOCK 


When policy becomes effective; date speci- 
fied in policy or at time of delivery of policy. 

A policy of livestock insurance provided that 
it was for a term of twelve months, commenc- 
ing at noon, Standard Time, on the 17th day 
of October, 1919, and ending at noon, Stand- 
ard Time, on the 17th day of October, 1920. 
The policy also eontained a provision that: 
“This insurance shall not be in force or effect 
until and unless when the policy is delivered 


19 


to me this animal is in good health and entirely 
free from sickness or injury, and alive.” The 
policy was delivered by mail on October 21, 
1919. The animal, which was insured, died 
October 19, 1920. The assured brought an ac- 
tion to reform the policy and to recover on the 
policy as reformed. Reformation was asked to 
show that the policy period did not begin until 
the date of delivery and that, therefore, the 
policy period did not end until after the date 
of the death of the animal. The court held 
that there was no ground for reforming the 
policy and, therefore, reversed a judgment ren- 
dered by the court below in favor of the assured. 
There is an intimation in the opinion, however, 
that the policy as written covered the loss, for 
the reason that the plaintiff was entitled to 
twelve full months of insurance; and as the term 
of insurance did not begin until delivery of the 
policy, that probably the policy covered the loss 
as written. However, the court did not decide 
that question, but merely reversed the judg- 
ment reforming the policy, as that was the only 
question before the court. Cline v. Iowa State 
Livestock Insurance Company, Iowa 
—_— —; 192 N. W. 309. 


BURGLARY 

Action by wife of assured; when she is 
entitled to recover. 

A policy of burglary insurance contained the 
following provision: “It is agreed that the 
insurance provided by this policy shall apply to 
all such property owned by the assured, or by 
any permanent member of the household of as- 
sured, who does not pay board or rent, or by a 
relative of assured permanently residing with 
him.” It was held that under such a policy, 
the wife of the assured could bring an action 
directly in her own name against the insurance 
company for a loss of her own property by 
burglary. Smolensky v. Massachusetts Bond- 
ing & Insuranie Company, —— Misc. —, 
198 N. Y. Supp. 376. 





BENEFIT CERTIFICATE 

Change of beneficiary; how effected. 

A change in beneficiary, under a benefit cer- 
tificate, must be made in the manner prescribed 
by the constitution and by-laws of the society. 
It was held, therefore, that an attempted change 
of beneficiary by issuance of a new certificate, 
naming the member’s estate, instead of his wife, 
as beneficiary, which was not based on an 
affidavit stating that the original certificate was 
lost, thus not complying with the constitution, 
which required the affidavits of the member and 
two witnesses, that the husband and wife had 
separated, was not effectual in changing the 
heneficiary under the certificate. Anderson v. 
Grand Lodge United Brothers of Friendship of 
Texas (Civil Appeal of Texas), 248 S. W. 461. 
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Tel. Barclay 8534 
CASUALTY ADJUSTMENT BUREAU 
Park Row New York City 

” Thos. Galbo, Genl. Mgr. 

RELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on performances—Weshow 
results. Send for booklet of references. Liability, Com- 

nsation, Auto, Fire and Theft, Collision, Property 
amage, Admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 























Insurance Attorney 








Tel. Rittenhouse 2289=90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr. 


Experienced Investigators and Adjusters—Lia- 
bility, Property Damage, Collision, Auto, Fire, 
and Theft, Burglary, Plate Glass, Compensation. 














Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











ACCIDENT 


Parole policy good at common law but not 
under Wisconsin Statute; application; policy 
not in force until delivered while applicant 
is in good health. 

A policy of accident insurance made by parole 
was good at common law. Under Section 1960 
of the Statutes of 1921 of Wisconsin, such a 
policy is invalid. An application for an acci- 
dent policy contained a provision stating that 
the policy should not be in force until deliv- 
ery to the insured while he was in good health. 
The insurance policy for which the plaintiff 
applied on October 26, 1921, was dated October 
29, 1921, following, and the insurance company’s 
agent testified that he received it on November 
3, countersigned it and mailed it to the plaintiff 
at once. It was received by the insured about 
a week later. The insured was injured on 
October 30 in an automobile accident. The in- 
sured testified that he could neither read nor 
write and that he did not understand the applica- 
tion fully. He testified that the defendant’s 
agent stated to him at the time he paid the 


first premium when the application was made 
that he was then insured. It was held, how- 
ever, that the applicant was bound by the pro- 
visions of the application and that, as a policy 
was not delivered to him while he was in good 
health, that he could not recover under it. 
Schilbrek v. Inter-Ocean Casualty Co., ——— 
Wisc. ——— 192 N. W. 456. 


Notable Gains of Canada Life 

During the year 1922 the Canada Life of 
Toronto made highly satisfactory gains in all 
features of its accounts. Among 
were the following: In insurance in 
force, $40,891,000; in assets, $6,556,000; in re- 
serve, $5,426,000; in new insurance issued, $6,- 
438,000; in surplus earned, $94,0c0; in total in- 
come, $2,451,000; in dividends to policyholders, 
$304,000, and in total payments to policyholders, 
$1,182,000. The company now has nearly $361,- 
000,000 cf insurance in force, it having issued 
new insurance last year amounting to $77,407,- 
000. Its assets, December 31, 1922, aggregated 
$86,654,498, and its surplus earned during the 
year was $2,694,000. The total income of the 
year, was nearly $18,000,000, 
while its payments to policyholders, including 
$1,817,000 for dividends, amounted to $7,767,- 
ooo. H. C. Cox is the president and general 
manager of the Canada Life, which is widely 
known and respected because of its strength, 
progressiveness and honorable methods. 


important 


these 


company, last 


Iowa Life Companies Merge 

The latest insurance merger comes from 
Sioux City and is embodied in the official an- 
nouncement that the State insurance commis- 
sion, composed of Governor Kendall, Attorney 
General Ben J. Gibson and Insurance Commis- 
sioner W. R. C. Kendrick approved the con- 
solidation of the National Fidelity Life Insur- 
ance Company of Sioux City with the National 
Fidelity Life Insurance Company of Kansas 
City. 

Ralph H. Rice, president of the Sioux City 
company, was made president of the con- 
solidated company, and Carl Prime was elected 
secretary. 


Miles Scheaffer Resigns from the Collins 
Investment Company 

Miles Scheaffer, who has for some time repre- 
sented the Collins Investment Company of 
Oklahoma City, has resigned his connection 
with that company. He has as yet made no 
plans for the future and is enjoying a much 
needed vacation. 

Mr. Scheaffer is well known throughout the 
life insurance world, having at one time 
been Insurance Commissioner of Indiana. More 
recently he was connected with the Frank J. 
Haight actuarial organization. 





—S, B. Love, manager of the Richmond, Va., branch 
office of the Mutual Life of New York; announces 
that the agency’s annual rally will be held at Murphy’s 
Hotel in Richmond on May 11. About twenty-five 
agents will be present, as well as a representative of 
the home office. 

The Virginia Corporation Commission has _ ad- 
mitted the American Life of Detroit to that State. 
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Preliminary Term Law 
(Concluded from page 17) 
the year nineteen hundred and six, in excess of five 
per centum of the premium annually for fourteen 
years after the first year of insurance in the case of 
endowment policies providing for less than twenty 
annual premiums, nor in excess of seven and one- 
half per centum of the premium annually for the 
first nine years after the first year of insurance and 
five per centum of the premium annually for the next 
ensuing five years in the case of other forms of polli- 
cies; provided that an amount found to be equivalent 
to the aggregate amount so payable by a calculation 
approved by the superintendent of insurance and based 
upon mortality, interest and lapse rates, may be dis- 
tributed through three or more years, or through a 
period exceeding fourteen years, but not more than 
two-fifths of such amount shall be payable for any 
one year; provided further that in any agency dis- 
trict subject to the supervision of a local salaried 
commission payable to 
agents of such district shall not exceed two-thirds of 
the foregoing rates annually for fourteen years, sub- 
ject to the calculation as aforesaid; provided further 


representative the renewal 


that any such corporation may condition the allow- 


ance or payment in whole or in part of any of the 
renewal commissions allowed to be paid as aforesaid 
upon the efficiency of service of the agent receiving 
the same or upon the amount and quality ot the busi- 
ness renewed under his supervision; and also provided 
that a fee not exceeding three per centum may be 
paid for the collection of premiums which shall be 
received for any year after the fifteenth vear of in- 
surance. If any such corporation shall compensate 
its agents, or any of them, after the first insurance 
year, in whole or in part, upon any other plan than 
commissions and collection fees, the aggregate sum 
so paid shall in no year exceed the limitations herein 
imposed. 

6. No such corporation, nor any person, firm or 
corporation, on its behalf or under any agreement 
with it, shall make any loan or advance to any person, 
firm or corporation soliciting or undertaking to solicit 
applications for insurance without adequate collateral 
security, nor shall any such loan or advance be made 
upon the security of renewal commissions, cr of other 
compensation earned or to be earned by the borrower 
except advances against compensation for the first 
year of insurance. 

7. <A foreign life insurance corporation which shall 
not conduct its business within the limitations and in 
accordance with the requirements imposed by this 
section upon domestic corporations shall not be per- 
mitted to do business within the state. 

8. Any stock corporation which has _ heretofore 
issued and represented itself as issuing nonpartici- 
pating policies exclusively, and which has changed 
and become a mutual company, or become a company 
issuing and representing itself as issuing participating 
policies exclusively, or any such stock corporation 
which may hereafter change and become a mutual com- 
pany, or become a company issuing and representinz 
itself as issuing participating policies exclusively, may 
incur a total expenditure exceeding the limits of 
expenditure herein defined by an amount not greater 
than six per centum of the aggregate net premiums. 

9. No company transacting business exclusively on 
the mutual plan shall issue after June thirtieth, nine- 
teen hundred and [sixteen] twenty-three, any policy 
of life or endowment insurance (other than [group 
insurance and] reinsurance) upon which the pre- 
mium loading is less than would enable the company 
to comply with the provisions of this section limiting 
total expenses if the premium loading for all its 
policies were calculated according to the rule meployed 
by the company for the premium loading. 

10. This section shall not apply to [the] expenses 
made or incurred in the business of industrial insur- 
ance nor, except as to the limitation of expenses for 
the first year of insurance and as to compensation of 
and loans and advances to agents or solicitors, to 
stock corporations issuing or delivering in this state, 
and representing themselves as issuing or delivering 
in this state nonparticipating policies exclusively. 

Section 3. This act shall take effect January first, 
nineteen hundred and twenty-four. 
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An Extra Tire For Your Auto 


OUR client would not think of going 
on an automobile trip without an 
extra tire. 


How much more essential to a satis= 
factory trip is an automobile liability insur- 
ance policy to protect him against claims 
in case of accident? It is a necessary ac- 
cessory that no automobile should be 
without. 


The Maryland Casualty Automobile 
Policy gives the utmost in value. 


Maryland Casualty Company 


Baltimore 
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Just the Book you have been Waiting for 





A New EpvucaTIONAL TREATISE FOR 
Fire InsuRANCE STUDENTS 


Building Construction 


As Applied to 


FIRE INSURANCE 


Embracing Lectures by 
CHARLES C. DOMINGE 
Before Classes of the 
Insurance Institute of America 
also 
INSPECTING FOR FIRE INSURANCE PURPOSES 
Including Valuable Suggestions by 
WALTER O. LINCOLN 
Messrs. Dominge and Lincoln are authors of the standard publication 


Fire Insurance Inspection and Underwriting, and are members of the Na- 
tional Fire Protection Association. 


Prices: 


ERA MONEP COVE «6. 55s. i occ we ones e Sesewe ws $1.00 
Bi en PAREMAAD 5a so. 5. 105 0 :5:0 50 wis entero ee oie ® $1.50 


Liberal Discounts in wholesale quantities 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 











NOW READY 





Greater New York Field Annual 


Insurance Directory 


ONTAINING a complete list of licensed agents 

and company brokers; giving name, address, com- 
panies represented, etc., in Greater New York (Boroughs 
of Manhattan, Brooklyn and Bronx; Counties of Nassau, 
Putnam, Queens, Richmond, Rockland, Suffolk and 
Westchester). 


New York is the Insurance Metropolis of the United States, 
if not the world, and a directory of its interests—Com- 
panies, Agents and Brokers (the latter licensed for in- 
dividual companies) is of first importance everywhere. 


No company executive, general agent, or local agent, 
wherever located, should be without a copy. 





THE INSURANCE FIELD CO, 
Incorporated 
P. 0. Box 617, Louisville, Ky. 


Send me a copy of the GREATER NEW YORK FIELD 
ANNUAL AND INSURANCE DIRECTORY. Enclosed find check 
for $5.00 to cover cost. 
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New York and Chicago, Thursday, April 26, 1923 











PREVENTION OF DUST EXPLOSIONS 


Information Compiled by Insurance Department of United States Chamber 


As a result of a dust explosion in a large 
industrial plant, forty-three persons were killed, 
thirty were injured, approximately $3,000,000 
damage was done to the plant, and several 
hundred thousand dollars damage was done to 
business and private property throughout the 
city. In this case, as in many others, the Cham- 
ber of Commerce organized special commit- 
tees to care for the injured, help destitute 
families, and take charge of the general re- 
lief work, 

Enormous losses are caused annually by dust 
explosions in a large number of industries. 
These explosions occur in grain elevators, feed 
mills, starch plants, sulphur grinding plants and 
other plants where combustible dust is cre- 
ated. In addition to the property losses of 
the industries concerned, losses from exposure 
hazard amount to thousands of dollars. These 
losses are difficult to determine accurately, for 
properties far from the source of the explo- 
sion are often damaged. Hardly ever does a 
dust explosion occur without killing or injur- 
ing someone. 

It is possible to ignite some dusts at a very 
low temperature, in fact at temperature below 
dull redness of iron. It would therefore be 
expected that an explosion would be possible 
wherever there might be present a source of 
heat 300° C. (932° F.) or even lower under 


some conditions, if dust were present. The 


of Commerce 


most important causes of dust explosions in 
mills and elevators are as follows. 


OpEN FLAMES 

Many explosions and fires have been caused 
by the use in dusty atmospheres of open flames 
and naked lights, such as lamps, torches, lan- 
terns, gas lights and candles. By open flames 
are meant protected flames, as in lanterns or 
Welsbach lights, as well as those 
entirely unprotected, as an fish-tail 


enclosed 
ordinary 
gas flame. 

Although many modern industrial plants pro- 
hibit the use of open flames, this practice still 
prevails in some factories, especially those of 
small capacity. Electrical power for lighting 
purposes is available in almost all communi- 
ties. Even in the smallér towns and villages 
where no electrical power is obtainable, small 
electric lighting units may be installed and 
operated at a comparatively small expense. 

The habit of introducing a lantern in grain 
bins persists around some mills and elevators 
to such an extent that many milling and grain 
men point to this as a reason for their opinion 
that there is not much danger in the practice. 
They state if there were danger, they could 
not have continued this practice so long with- 
out having trouble. This is not well founded, 
however, for many explosions have been caused 
hy the open flame. 
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SMOKING AND MATCHES 
Explosions and fires have been caused by 
men smoking or striking matches in dusty 
atmospheres. The danger of fire from these 
causes has been appreciated more fully than 
has the danger of explosion. This probably 
has been a result of the lack of knowledge 
on the part of employees and some employers. 
Their interests should convince them that the 
use of cigarettes, cigars, pipes and matches in 
and around plants where combustible materials, 
and especially inflammable dusts, are present is 
dangerous. This practice has been responsible 
for so many dust explosions and fires that the 
danger of smoking and matches as a cause of 
explosions and fires is no longer debatable. 
Regulations prohibiting the use of matches and 

smoking should be strictly enforced. 


SMALL SCALE Fires 

If a plant is dirty or dusty, a dangerous con- 
dition is brought about during a fire. Where 
the walls and floors are dusty the flames spread 
rapidly over these surfaces and often the fire 
gets beyond control in a very short time. If 
for no other reason than that of the fire haz- 
ard, all industrial plants should be kept clean 
and dust should not be allowed to accumulate. 

Small-scale fires have been the cause of dust 
explosions. Sufficient draft to throw the dust 
into suspension has been caused by them. Some- 








times a falling timber, or the caving in of walls, 
floors or roof will throw dust into suspension. 
This dust will explode as soon as the flame 
reaches it. 

After a fire has gone over a pile of dust, 
some time is required for it to burn, owing to 
a layer of carbonized dust and ash which forms 
over the top. But if the dust is stirred up 
and thrown into suspension an explosion usually 
occurs. This may happen during the fighting 
of a fire. The stream from a hose may strike 
a pile of dust and throw it into suspension. 
Such an explosion occurred in a linoleum plant. 
A stream of water struck a pile of cork dust 
and was followed by a terrific explosion, which 
injured several firemen. Fire marshals should 
have regular inspections made in all plants 
where this hazard exists, so that they may 
have definite information as to the condition of 
a plant in case of a fire. 


ELECTRICAL CAUSES 

Where electrical equipment is installed in a 
dusty atmosphere, extra precautions should be 
taken. For some time there seemed to be a 
question whether: an electrical spark would 
ignite dust or not. However, it is now known 
that a much smaller spark than was ever 
thought possible will ignite some dusts. Sev- 
eral disastrous explosions have been traced 
directly to electrical causes, such as sparks 
from motors, fuses, switches, short circuits and 
to the breaking of incandescent electric lamps. 
The incandescent electric lamp is the safest 
method of lighting, but in dusty atmospheres 
such lamps should always be equipped with 
vapor-proof globes and substantial wire guards. 
They should never be lowered in a bin of any 
kind to determine the quantity of material in 
the bin. All electrical equipment should be in- 
stalled according to regulations approved by 
fire insurance underwriters and State or munic- 
ipal authorities. 

Static electricity, which has caused many 
fires and explosions, is generated in a great 
number of ways. Often it is created by the 
friction between moving belts and pulleys. Its 
presence usually is revealed by a passage of 
sparks between the pulley and belf on the side 
where the belt leaves the pulley. It is generated 
on all machines in an industrial plant, but more 
especially on those which are moving rapidly, 
such as grinding machines, elevators, conveyors 
and screens. The friction generated by the 
movement of a dry manufactured product as 
it passes through the different parts of the 
grinding or pulverizing machines may cause the 
generation of static electricity, as may also its 
movement through elevators, spouts and other 
conveying equipment. 

It has been shown that when dust is blown 
in a cloud the dust particles carry static charges. 
In spray drying processes, some products carry 
high static electrical charges which seem to 
accumulate on the equipment used for collect- 
ing the product. This makes a very hazardous 
condition, for high potentials may be built up, 
which will cause a spark to pass in a very 
dusty atmosphere. 
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To prevent dust explosions caused by static 
electricity it is essential to connect all moving 
parts electrically and to ground the machine. 
Connecting the moving parts will neutralize 
either the positive or negative charge, depend- 
ing upon which is in excess, and the rest of 
the excess charge will be dissipated through 
the ground wire. Static electricity causes 
more trouble when the air is very dry, as 
moist air is a good electrical conductor. When 
the relative humidity is 70 per cent or above, 
the static electricity is dissipated as fast as 
it is generated. 


SPARKS FROM ForEIGN MATERIAL 

Sparks from foreign material entering grind- 
ing machines have been the cause of a large 
number of dust explosions. These explosions, 
some of which have been the most disastrous 
on record, have not been confined to any one 
kind of grinder. They have occurred in practi- 
cally every type of flour mill rolls. in nutri- 
tion mills, and in the hammer type of grinders 
used in many industries. Although in most 
modern mills provision is made for the re- 
moval of foreign material, such as pieces of 
either by separators or 
magnets at times some of it into the 
grinding machine. When it comes in contact 
with the grinding surfaces of the machine, a 
series of sparks is produced which may ignite 
the dust and initiate an explosion. Magnetic 
separators may be installed just ahead of the 
grinders to remove metallic substances. In 
order to make these separators most effective, 
the stream of material entering the grinder 
should be so thin that the metallic substance 
will come in contact with the magnetic 
separator. 


metal, stones, etc., 


gets 


CHOKE-UPS AND FRICTION IN ELEVATORS 

Many explosions, particularly in grain ele- 
vators, have been caused by choke-ups in the 
leg and by friction developed in the elevator, 
usually as a result of misalignment of the belt. 
When a choke-up occurs, the belt stops, but 
the pulley in the head continues to move. The 
friction between the belt and the pulley pro- 
duces intense heat and the belt may begin to 
burn. In such case, the dust may become 
ignited and an explosion result. 

Great care should be taken at all times to 
see that no friction can occur. In case of a 
choke-up the driving force should be shut off 
as soon as possible, preferably automatically, 
and the belt examined thoroughly to see that 
it has not become heated before starting again. 
Many elevator operators object to any device 
which will automatically shut off the power in 
case of a choke-up, because it is thought that 
time and labor can be saved by making the 
elevator plow through the choke. This may 
be true, but it is done at great risk. 

To overcome this objection a method has 
been devised by which the choke is relieved 
so that the elevator can handle the load and 
get back to normal operation. Another good 
method is the installation of a signaling device 
which will automatically notify the operator 
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when the belt begins to slow up, thus indicat. 
ing the start of a choke. One of these devices 
rings a bell and turns on a red light when this 
occurs. This calls the attention of the oper- 
ator to impending trouble and also gives him 
time to do something besides watch the ele. 
vators. 

Care also must be taken to prevent friction 
when the belt gets out of alignment and rides 
m one side of the head pulley. In such cases 
the friction between the belt and the casing 
of the elevator head may cause an explosion, 


PLANT CONSTRUCTION 

The construction of a plant may be a factor 
in the prevention of dust explosions and also 
in the extent of the explosion if it permits the 
presence of dangerous quantities of dust. Some 
of the most destructive dust explosions in the 
United States and Canada have occurred jn 
large terminal grain elevators and _ industrial 
plants built of fire resisitive materials, well con- 
structed as far as modern engineering prin- 
ciples are concerned. It has often been shown 
that so-called fire-proof plants are not neces- 
sarily dust explosion proof and that the dam- 
age is usually very great when an explosion oc- 
curs in a plant of this type. This is not in- 
tended as a reflection on construction of fire 
resistive materials, but to emphasize the point 
of proper upkeep and maintenance within the 
plant, 

It is useless to attempt to confine explosions 
by types of strong construction. In fact, light 
construction has proved effective in releasing 
explosion pressures and localizing the effect. 
The importance lies in recognizing that dust ex- 
plosions build up excessive pressures and cause 
extensive damage when the construction does 
not permit the ready release of the pressure 
developed in the early stages of the explosion. 
It is advisable to provide some means to relieve 
the pressure should an explosion occur. This 
can be accomplished in the modern daylight 
type of building by having large glass window 
areas. 

The following general rules are now widely 
observed in new construction: 

1. Build of fire resistive material. 

2. Use fire resistive equipment. 
3. Install sprinkler systems and other eff- 
cient fire-fighting equipment. 

4. Eliminate all ledges or lodging places for 

dust, or bevel all ledges that cannot be 

eliminated. ; 

Make storage bins inside the mill building 

or workhouse as small as practical. 

6. Convey direct to packer wherever possible. 

7. Provide plenty of light and good ventila- 
tion. 

8. Use wired-glass windows and _ protect all 
openings with screens on sides of prop- 
erty adjoining railroads or other’ build- 
ings, 

9. Install effective dust collecting system with 
suction at all points where dust is pro- 
duced. Adopt efficient methods for the 
removal of static dust. 

(Continued on page 33) 
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An Analysis of Certain Health Claims 


By Tuomas P. NELSon 


Deputy Insurance Commissioner of Wisconsin 


During the past five or six months I have 
taken up as opportunity offered the claim set- 
tlements of Wisconsin health and accident in- 
surance companies. The claims covered by the 
survey are those originating between January 
1, and June 30, My examina- 
tion has not as yet been half completed and |] 
cannot, therefore, give conclusive statistical 
data but I may discuss individual cases and dis- 
cuss them from the standpoint of insurance 
principles for your benefit. 

In the examination it was assumed that the 
primary function of an insurance company is 
to pay claims, that the only limits to the in- 
demnity to which a claimant might be entitled 
were the amounts of insurance provided in the 
policies for the different kinds of indemnity 
contemplated and regulated by the law, and 
that the grounds for rejections and reduction of 
claims were want of proof of the cause of loss 
and the amount of loss for which indemnity 
was provided in the contracts. It was assumed 
that under the law the insurer could provide 
indemnity for loss of life by accident, indemnity 
for loss of time by accident, indemnity for 
loss other than that of life or time by accident, 
indemnity for loss of time from sickness and 
indemnity for loss other than that of time from 
sickness and if was assumed no other indemni- 
ties could be provided under the law. 

It was also assumed that it was obligatory 
on a claimant for indemnity to establish by 
proper proof the cause of the loss and the 
amount of the loss and that it was the duty 
of the insurer to furnish proper blanks to 
claimants on which to make such proof. The 
liability and the amount of liability of the in- 
surer followed as a matter of course. 

It is a statement of a notorious fact that 
the policy forms used by the insurers do not 
clearly and literally provide only the indemni- 
ties contemplated and regulated by the law. 
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BLANKS FOR Proor oF Loss 

The fact is not so well known and is only 
rarely appreciated that the blanks furnished 
claimants on which to make proof of the cause 
of loss, the amount of loss, and the character 
of the indemnity for which claim is made do 
not enable claimants to make such proof, ex- 
cept in exceptional cases. Such blanks are 
designed to enable claimants to establish claims 
only under a literal construction of the policies. 
Under the circumstances a comparison of the 





; Extracts from an address before a recent meet 
ing of the Health and Accident Underwriters Asso- 
ciation. 


settlements made under a literal construction 
of the policies with the proper settlement un- 
der the law as construed by the department 
was possible in relatively few cases, for it is 
obvious that the general purpose in placing re- 
strictive and limiting subordinate provisions 
and phrases in policies is to enable the insurer 
to reduce the amounts of claims to less than 
the loss which might be established by claim- 
ants. The proofs made, therefore, do not show 
the actual loss suffered. On the other hand, 
there will be some cases where the proof of the 
loss as limited and restricted in the policies 
will give a claimant a larger benefit than the 
loss actually suffered. The variations from 
indemnity will be greater where the kinds of 
indemnity are not clearly differentiated in pol- 
icy forms but are confused with one another. 

Obviously, the insurer cannot thus arbitrarily 
change the character of contracts. These pro- 
visions when introduced into a contract are 
simply evidence of the loss and the amount of 
loss and remain conditions for the exercise of 
an option by a claimant. If the amount of 
benefit provided for a specific loss be in ex- 
cess of indemnity a claimant is nevertheless 
entitled to the full benefit. If these conditions 
are shown to in case of a claim the 
insurer has waived proof of the amount of a 
loss and is liable for the amount of the benefit. 


exist 


The apparent primary purpose in the ad- 
justment of claims is to keep claimants as 
policyholders. With every claim check from 
the home office there is a letter explaining fully 
the way in which the adjustment has been made 
by pointing out the limitations and restrictions 
in the policy under which the indemnity has 
been reduced. The predominating feature of 
these letters is the effort which is made to con- 
vince and satisfy claimants that the adjust- 
ment has been made strictly under the con- 
tract and that the claimant was recovering all 
the benefits to which he may be entitled. In 
the pursuit of the purpose to establish all of 
the provisions of the policy as determinative 
of the amount of benefits due, the principles 
of insurance as embodied in the Standard Pro- 
visions Law are disregarded and sometimes 
misconstrued. The restrictive provisions of the 
policy are emphasized and the lack of data 
in the proof blank to show the loss sustained 
is ignored. Under the commendable purpose 
to retain claimants as policyholders by satis- 
fying. them that they have received in full the 
benefits to which they may be entitled and 
the purpose to build up with prospective pol- 


icyholders a reputation for fair treatment of 
claimants, there is a keen appreciation by the 
officers of the companies already examined of 
the fact that the usual policy forms and claim 
blanks are unwarrantably restrictive and tech- 
nical and make demands of claimants which are 
unreasonable. 


SIMPLIFICATION OF Forms 

One of the companies examined gives con- 
stant attention to the simplification of its pol- 
icy forms and the officers claim a purpose 
to make changes as quickly as practicable. In 
the matter of proof blanks, unnecessary and 
time-consuming data is being eliminated and 
the company makes a practice of sending out 
in most cases a single, short form of final 
proof blank to be executed jointly by the 
claimant and the attending physician from 
which have been eliminated most of the non- 
essential questions appearing in the old forms. 
The accident form has ten questions for the 
claimant and physician, while the old form had 
twenty-nine questions, and an equal number of 
subquestions for the claimant, and thirty-two 
questions, with a greater number of subques- 
tions for the physician. The old health blank 
had thirty-two questions and about the same 
number of subquestions for the claimant and 
thirty questions and about the same number 
of subquestions for the physician. The new 
form has only five questions for the claimant 
and the physician to answer together. 

The desirability of shortening and simplify- 
ing the preliminary notice blank is evident and 
the further simplification of the final proof 
blank by eliminating questions bearing on evi- 
dence is urged. The only purpose of these 
blanks should be to obtain the facts as to the 
cause of loss and the amount of loss. The 
main idea in the old forms seems to be to 
cross-examine a claimant and his physician 
extensively and in detail with the thought of 
catching them in a slip or contradiction which 
might give opportunity to reject or reduce 
the claim. 


REJECTIONS 

Of the claims examined more than 14 per 
cent were rejected. Deducting the claims made 
under lapsed policies would still leave the re- 
jections more than 10 per cent. The grounds 
for the rejections were (1) sickness originat- 
ing within thirty days of the date of the pol- 
icy; (2) sickness originating within ten days 
after lapse: (3) accident or sickness occurring 
after policies had lapsed; (4) cause of dis- 
ability except by rider; (5) cause of disabil- 
ity except in policy; (6) late notice; (7) 
loss not due to accident; (8) no claim made; 
(9) claimant refused amount offered. 








Has paid losses for 
over 50 years 


J. HARRIS LENKER, President 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


Organized 1870 
Cash Capital $600,000 


A strong, conservative Company, noted for 
fair and prompt adjustment of losses 


A. F. O’DANIEL, Secretary and Underwriting Manager. 
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Poticy Not 1n Force Tuirty Days For 
SICKNESS 

In a letter on a rejected claim which was 
examined, the following statement is made: 

“Due to the fact that there is no doctor’s 
examination when taking out a policy with our 
company, we have a thirty-day probationary 
period, so to speak, in order to satisfy ourselves 
that a policyholder was not sick when he took 
out the policy. 

“Your policy was dated May 22, 
you were taken sick June 12, 1922. 
are not entitled to any indemnity for that dis- 
ability under our contract.” 

The reason given in the above would be a 
good reason from the insurer’s standpoint for 
postponing the taking effect of a health con- 
tract, but if the health insurance is not in force 
there should be a reduction of the premium for 
the health insurance for the thirty days’ period. 
But the premium collected is the same pre- 
mium as is collected when a new contract is 
made by renewal, in which case the insured 
has health insurance from the date of the re- 
newal. In other words, the holder of a new 
policy had paid the premium and to avoid dis- 
crimination must be held to be entitled to the 
insurance. 

Some effect, however, 
rights, duties (especially the rights of the in- 
surer to assurance that the insured was in good 
health when the policy was issued) and obliga- 
tions of the parties to these contracts must be 
which, literally con- 


1922, and 
Hence you 


consistent with the 


given to the provision 
strued, postpones the taking effect of the health 
insurance for thirty days. If the health insur- 
ance be in force from the date of the policy, 
the provision of the policy postponing the tak- 
ing effect of the health insurance for thirty 
days sets up a probationary period and the 
effect of the provision must relate to the suffi- 
ciency of the proof required to establish a 
claim. Without this provision in a policy a 
claimant is under the obligation to establish 
affirmatively the time when a disease 
a claim is based has originated and that he 
was not afflicted with the disease at the time 
the policy was isstfed. This 
based on the well-known fact that al! diseases 
have a period of development after infection 
during which there is no tangible evidence of 
the existence of the disease. Construing the 
thirty-day postponement provision against the 
insurer, it becomes an admission and estab- 
lishes as a fact in claim cases that the period 
of incubation of a disease in no case is in ex- 
cess of thirty days and any disease manifesting 
itself thereafter is conclusively presumed to 
have originated after the issue of the policy. 
As to any disease manifesting itself before the 
expiration of the thirty-day period the obliga- 
tion still rests on the claimant to prove that 
the disease originated after the issue of the 
policy and that the claimant was not only not 
suffering from the disease when the policy was 
issued, but furthermore, that he was not in- 
fected with the disease and it was not in pro- 
cess of incubation at that time. The diseases 
covered by these cases and the least number 
of days the policies had been in effect were: 


on which 


obligation is 
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PlearIY® bccanines 10 days GRIODE 60 s:s00-0e see Gays 
DLONSHIS: 4:60:64 15 days Influenza ....... 26 days 
Pneumonia ..... 20 days Diartheea. ..4:0:0 6: 27 days 
Erysipelas ...... 20 days 


were all rejected despite the 
fact that many of the diseases, if not all of 
them, originated after the policies were issued, 
and furthermore, despite the fact that the final 
proof blank contains the questions: 

“8. In your opinion, how long prior to date 
of your first consultation had disease been con- 
tracted? Please give exact date if possible. 

“9. In your opinion, when did disease first 


Those claims 


become apparent?” 

The differentiation of the time of contrac- 
tion of a disease and the time when it causes 
disability and loss of time is of no value un- 
less determinative of liability and, as heretofore 
has peculiar significance within the 
thirty-day “probationary” period in connection 
with the primary function of an insurer. Pro- 
visions of policies and the law must be so con- 
strued as to enable and require an insurer to 
pay all legitimate claims and not so as to en- 
None of these 


shown, 


able the insurer to reject them. 
claims should have been rejected on the records. 

Claims were rejected as warranted by stand- 
dard provision number 3 on the ground that 
the policy had not been in effect for health 


f reinstatement. 


insurance for ten davs after 
Obviously, this standard provision must be con- 
strued as the thirty-day probationary period has 
been the that the 
period during which the presumption exists 
that a disease existed at the time the insurance 


was effective is ten days instead of thirty. 


construed, with difference 


Poricy Not ErrectivE ror Tuirty Days 
There were rejections on the ground that 
the policies were not in force when the claims 
were made. There is nothing in any of the 
cases examined to show that any of the claim- 
ants had become disabled, that the disease had 
manifested itself or had originated while the 
policy was in force. Under the circumstances 
these rejections were all warranted. How- 
ever, if an insurer is not liable if disability 
exists, if the disease is apparent, or if the 
disease has been contracted at the time the 
policy was issued, the same reason which re- 
lieves the insurer from liability imposes lia- 
bility on the insurer if any of these conditions 
exist at the time of expiration of a policy. 
Involving many of the considerations dis- 
cussed with reference to the provision of the 
policy deferring the health insurance for thirty 
days is the question of when a policy becomes 
effective. In one case the claimant signed the 
application and paid the premium on May 15. 
On May 18 claimant met with an accident. and 
his right arm was bruised. The policy was 
issued and dated May 22, claim dated May 23, 
received by company May 25, attending 
physician estimated period of disability at three 
weeks. Claim rejected May 25 on ground that 
policy was not in force at time of accident. 
The loss shown in this case was a proper 
subject for insurance. If the claimant had 
signed the application and paid the premium at 
the office of the company the policy would have 
been issued immediately, and his claim would 
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have been allowed. There is nothing to show 
that applications made to agents are not ac. 
at the home Office 
ro a matter of course. 
In my opinion the contract was complete when 
the application was signed and the Premium 
paid subject to revocation by the applicant or 
the insurer for fraud or because there was no 
meeting of minds on the contract. The only 
reason the insurer can have for not making a 
contract operative on the signing of the ap- 
plication and payment of the premium is fea; 
of the integrity and character of its agent. An 
applicant is dealing with the insurer when 
dealing with the agent and is entitled to af 
the protection he would secure if he were deal. 
ing directly with the principal. 


cepted upon their receipt 
and the policies issued as 


Late NOoTIcE 


In examining the settlements of one com. 
pany, I found only one claim marked as te. 
jected on the ground of late notice. The facts 
of the case are as follows: The policyholder 
in replying to a premium notice stated that 
he would be unable to pay the premium, that 
he had been sick for two months, had been un- 
able to work, had received no insurance bene- 
fit, and had no money to “spend which brings 
no dividends.” The company treated the {et- 
ter as a claim and rejected the same on the 
ground of late notice. 

The insurer would have been warranted in 
treating this letter as simply a refusal to pay 
a premium, for it does not appear that the 
writer intended to give notice of claim. As 
a notice and complaint it is apparent that the 
writer was under the impression that it was 
the duty of the insurer to ascertain on its own 
motion and initiative whether a policyholder 
was entitled to indemnity. There was of course 
no such obligation on the insurer. As a notice 
of claim for indemnity for two months it was 
defective in that it did not affirmatively show 
the reason for the late notice and that notice 
was given as soon as was reasonably possible. 
Prima-facie it could have been notice of claim 
for only the ten days preceding the giving of 
the notice and it should have been so treated 
by the insurer. The writer of the letter should 
have been informed of the situation, have been 
sent blanks on which to make proof of his 
claim and probably should also have been given 
an opportunity to show why the notice of the 
larger claim had been delayed. If the policy- 
holder’s impression that it was the duty of the 
insurer to take the initiative in preparing a 
claim was based on the fact that the agents of 
the insurer in other cases had done so, the 
claim should have been handled in the same 
way in the instant case. 

It may be well at this time to consider late 
notice as a ground for rejection of claims. The 
standard provisions are not designed to enable 
an insurer to declare a forfeiture of claims 
if a claimant has not strictly and technically 
followed the course of action outlined. The 
time when a cause of disability originates 1s 
incapable of exact determination with refer- 
ence to disease. This subject has already been 
discussed. Nor can the exact time of disability 
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in cases of personal accident be fixed. The 
creat majority of personal accidents cause no 
disability. Moreover, in many cases of dis- 
ability the nervous shock is not immediately 
effective. Bruised and wrenched muscles and 
ligaments are not immediately inflamed and ren- 
dered painful. Infections of cuts cause dis- 
ability only with the lapse of the period of 
incubation. It would be highly unreasonable 
to require a policyholder to correctly anticipate 
the particular course an accident will take and 
give notice of the anticipated disability. Ordi- 
narily, however, within twenty days of an 
accident a policyholder will know whether or 
not he will be disabled and he should give 
notice of his claim to enable the insurer to 
investigate, if there be any reason for ques- 
tioning the claim. If, however, disability has 
not developed within the twenty days the vic- 
tim of a personal accident may have any addi- 
tional time necessary to give notice of his claim, 
with the limitation that he shall affirmatively 
show that it was not reasonably possible to 
give notice within the twenty days and that 
notice was given as soon as was reasonably 
possible, 

Applying like reasoning to claims arising out 
of disability from sickness, it follows that a 
person afflicted with a disease cannot anticipate 
just what course it will take. In many cases 
after a very short period of disability the 
afflicted seems on the way to complete recov- 
ery when there is a relapse due to weakened 
resistance or a@ new infection. In many cases 
the degree of disability is only slight for a 
considerable period of time and does not be- 
come disability to a degree that the policy- 
holder can prove loss until more than ten 
‘avs from the contraction of the disease or 
even the commencement of loss causing dis- 
ability. Many diseases are of slow develop- 
ment and take months and even years to pro- 
duce disability. It is positively unreasonable 
to require notice of claim to be given within 
ten days even of the commencement of dis- 
ability in these cases, as technically provided 
by the standard provisions. 


ForreirurE BY Reason oF Late Notice 

The standard provisions on late notice must 
be construed, therefore, as working a forfeiture 
of only so much indemnity as shall have accrued 
more than twenty days before notice is given 
in cases of accident disability, and more than 
ten days in cases of disease disability, and a 
forfeiture of claims prior to these periods is 
not worked when it is affirmatively shown that 
it was not reasonably possible to give notice 
within the time provided and that notice was 
given as soon as reasonably possible. In other 
words, a policvholder may fix the time when 
he desires his claim to start, with the limita- 
tion that such time shall not be more than 
twenty days in cases of accident and ten days 
in cases of sickness before the giving of notice 
of his claim. 

A claim made on the ground of the acci- 
dental death of the policyholder was properly 
rejected on the ground that the death was not 
due to accident. The deceased was a non- 
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drinker but on the insistence of an acquaintance 
drank a quantity of moonshine. He came to 
his room late at night, was sick and vomited. 
His business partner and roommate gave him 
some attention, but returned to his own bed 
and went to sleep while the holder of the 
policy was still sick and suffering. Death oc- 
curred during the night. The death certificate 
and other evidence goes to show that death was 
due to acute alcoholism. There is no evidence 
in the case to show that the liquor had any 
unusual poison content and that the deceased 
drank the liquor in ignorance thereof. Death 
was the natural result of indulgences in alcohol 
under the circumstances. 
A Case 1N Point 

Claimant became disabled from LaGrippe on 
April 14. On April 29 the insurer received 
a certificate from the attending physician stat- 
ing that claimant had been under his care from 
April 14 to April 24. On May 2 the insurer 
sent claimant a preliminary notice blank. On 
May 12 the following letter was sent to claim- 
ant, although the blank returned by claimant 
gave all the facts called for in the final proof 
blank: 

“We received vour preliminary notice of sick- 
ness and we find, according to same, that you 
were taken sick on April 14 and we did not 
receive your first notice until April 209. 

“According to clause 4 of the standard pro- 
visions of your policy, notice of sickness must 
be mailed in writing within ten days from the 
beginning of sickness to entitle you to indemnity 
under the policy unless it can be shown that 
it was not reasonably possible to send such 
notice within the required time; but this does 
not appear to he the case, as your sickness was 
not serious enough to prevent your notifying 
us in time. 

“However, we want to do the right thing 
for you and we are therefore willing to meet 
vou half-way. We are enclosing one of our 
short forms of final proof. which please fill 
out, together with vour doctor, answering every 
question carefully and return same to us. On 
receipt of this blank properly executed, we will 
be glad to send you a draft for about one-half 
of the amount vou would otherwise be entitled 
to. ‘ 
“Trusting that this will be satisfactory, we 
are 2 
On June 8 the following 
claimant: 

“Under date of May 12 we wrote you in re- 
gard to a claim received from you for la grippe 
and we enclosed with our letter a blank for 
final proof, which we asked you to fill out, 
together with your attending physician and send 
same to us, on receipt of which we would pay 
you one-half the indemnity you would have 
been entitled to had you sent us notice of your 
sickness within ten days, as required by your 
policy. In other words, we agreed to meet you 
half-way. Unless we hear from you in regard 
to the matter within a week or so, we will 
assume that you do not intend to. make claim, 
and we will consider the claim closed, and file 
it with our canceled claims.” 
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letter was sent 


Construing the standard provisions on the 
time when notice of claim is to be given as 
favorably as possible to the insurer, but not of 
course as providing for forfeitures, which would 
clearly be contrary to its intent, the claimant 
in the ordinary case of late notice must be held 
to have waived his right to indemnity for any 
loss occurring more than ten days in case of 
sickness and twenty days in case of accident 
before notice of the claim is given. In the in- 
stant case notice was given on April 28, so the 
insurer was liable only for the loss occurring 
after the 18th, unless, of course, the claimant 
should affirmatively show that it was not rea- 
sonably possible to give notice of the claim 
for loss occurring before that time. 


COMMENCEMENT OF DISABILITY 

It is impractical and impossible to require a 
claimant to give notice within ten days of the 
contraction of a sickness—tuberculosis, Bright’s 
disease, etc.—or within twenty days of an acci- 
dent; there are easily a thousand accidents 
which do not result in any loss covered by 
an accident policy to one that does, and many 
injuries, especially those to the nerves and 
nervous system, do not result in disability with- 
in twenty days. 

The commencement of disability is almost as 
indefinite and cannot reasonably fix the time 
when failure to give notice of the cause of 
disability should result in a waiver or forfeiture 
of the right to indemnity. Most disabilities 
from sickness and accident are trivial and it is 
impossible to predict the degree and duration 
of disability. The only practical time to fix 
as that when the failure to give notice shall 
result in a waiver of the right to indemnity is 
after the insured has been disabled for such 
a period that the amount of loss and the in- 
demnity is appreciable and worth the trouble 
of proving to obtain. The standard provision 
on the time for giving notice of claim, there- 
fore, is not a cause or ground of forfeiture for 
the insurer, but the limit fixed by the State for 
these contracts for the exercise by the insured 
of his discretion to make a maximum initial 
claim. The insured is estopped from claiming 
indemnity for loss occurring more than ten or 
twenty days before the notice is given, but is 
always under the necessity of establishing the 
causal relation between the sickness or acci- 
dent and the loss for which claim is made. In 
rejecting this claim the insurer has absolutely 
disregarded the phrase in the standard pro- 
visions “on which claim may be based.” Of 
course the offer to settle the claim for one- 
half in view of the late notice was unwarranted. 
There was no dispute on the amount of loss. 
The claimant was entitled to indemnity for 
loss in full, within the limits of the amount 
of insurance provided by the policy. More- 
over, if the claim should have been rejected, 
the offer to pay anything was in violation of 
the rights of the other policyholders. 


Causes For Losses 
The first fact which must be determined in 
the adjustment of health and accident claims 
is the cause of the loss for which indemnity is 








to be paid. In a considerable percentage of the 
cases I found that the fact had been incor- 
rectly determined, owing, obviously, to the fact 
that the adjuster or the clerk entering the data 
on the claim envelope did not understand and 
appreciate the distinction between personal ac- 
cident and disease as the cause of loss in this 
branch of insurance. Where a policy does not 
provide a death benefit from accident and where 
the amount of other indemnity from accident 
and disease is the same and depends only on 
the amount of loss suffered by a claimant the 
necessity for the distinction does not exist. But 
when a benefit for loss of life is provided, the 
amount of indemnity is held dependent on the 
fact that disability is immediate, that the claim- 
ant has been confined to the house, that the 
disability is total and continuous, etc., or where 
the amount of liability: for a specific bodily 
loss or a specific disability is held to be depend- 
ent on the cause of loss the distinction between 
personal accident and sickness or disease as the 
cause of loss is essential to avoid discrimina- 
tion between claimants, the more so when claims 
are adjusted on an incorrect basis. For example, 
the allowance of the larger and less restricted 
accident benefits on some health claims only 
will be discriminating against other claimants 
on health claims even though the claimants re- 
ceiving the accident benefits may not receive 
greater benefits than they may be entitled to 
under a correct interpretation and construction 
of their contracts under the law. An acci- 
dent in personal accident insurance is due to 
means exterior to the body of the insured, ac- 
companied by force or violence appreciable to 
the senses. Disease as distinguished from per- 
sonal accident originates within the body, or if 
originating outside the body is not accompanied 
by force or violence appreciable to the senses. 
The following cases were settled as accident 
claims, although in no case is an accident de- 
scribed which meets the necessities of the 
definition of accident given above: 


AccipENts THAT Are Not AccIDENTS 

Claimant was leaving the house and in turn- 
ing around to close the door with his left 
hand dislocated the second rib on the left side. 
No accident within the meaning of the term as 
used in personal accident insurance is described 
but the claim was treated as an accident claim. 

Infected foot. Treated as accident claim 
although no accident is described. 

Sprained finger while cutting stone. 
dent described. 

Doctor diagnosed cause of disability as felon 
which developed a month after alleged injury. 

Sprained back from moving barrel of oil. 
No accident described. 

Infected right thumb “through a callous or 
blister.” 

Sprain of back by heavy lifting. 

Acute lumbago caused by overlifting. 

Strained back. Lifting and moving wash 
machine in basement of home. 

Frozen toe. 

In a claim the adjustment was made as for 
an accident claim. The cause of disability is 
given as ivy poisoning, but no accident is de- 


No acci- 
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scribed. Ivy poisoning as a cause of disability 
is a disease. It may, of course, be the result 
of accident, and when a result of accident 
should be so treated. 

A claim was treated as a health claim, 
although the blood clot mentioned as the orig- 
inal source of trouble must have been due to 
an accident which caused a bruise. The bruise 
developed into an abscess and the case was at 
first diagnosed as rheumatism, due to infected 
teeth. This case should have received further 
investigation. 

In a claim the cause of disability ‘is given 
as “infected foot.” No accident is described 
and the only apparent reason for treating the 
claim as an accident claim is the fact that 
the accident part of the blank was used by the 
claimant. 

In the report on a claim examined the state- 
ment is made “slipped on icy sidewalk on way 
to work,” which is descriptive of an accident. 
In a letter to the agent and adjuster, how- 
ever, the following occurs: 


“It appears that on February 5 he slipped 
on any icy sidewalk and strained the muscles 
of his back, straining the muscles of the lum- 
bar regions. Cases of this kind are always 
considered under the sickness clause of the 
policy, as it is probably a case of lumbago. 
Furthermore, under the policy he carries there 
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must be some external evidence of an injury 
and there was no such evidence in this case," 

In view of the fact that the examinations 
which form the basis of this paper haye Not 
been completed, my paper has of necessity been 
incomplete. Limiting myself to cases of the 
Wisconsin companies and for a limited Deriod 
has prevented discussion of many interesting 
questions which have not arisen under the 
cases examined. Most of the business of the 
Wisconsin companies in industrial and differ. 
ences in treatment of claims due to the fact 
that contracts are commercial and industrial 
are largely outside the scope of the paper, 4 
more complete consideration of the matters 
discussed and the consideration of matters 
which have not arisen from the investigations 
up to the present time must wait on the com. 
pletion of the investigations. The investiga. 
tion has established, however, that the technical 
limitations and restrictions characteristic of 
present policy forms must be eliminated from 
claim settlements. Although not mentioned jn 
this paper, my investigations establish that this 
elimination cannot be made without changes 
in the premium receipts or the disbursements 
of health and accident insurance companies, 
Premium may be increased. Agents’ commis. 
sions may be limited or the insured may be 
obliged to carry the first part of the losses, 
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Accident and Health Acquisition Cost 





a 

The accompanying article is reprinted 
from the Saturday Morning Review, a 
weekly bulletin issued by the Nationai 
Life Insurance Company of the United 
States of America, Chicayo, to its acci- 
dent and health agents. While particu- 
lar reference is made to the National 
Life, the article brings out problems of 
general interest to all accident and health 
underwriters. 











Because the acquisition cost of new business 
has of late shown a tendency to increase rather 
than to decrease a situation of great perplexity 
both to companies and State insurance depart- 
ments has arisen. All agree that in fairness 
to everybody concerned something must be 
done to reduce the cost of new business, Un- 
less the insured receives, in return, a larger 
percentage of the total of premiums paid there 
is great danger that the States will step in and 
monopolize the insurance business. 

On studying the causes for this 
tendency of increasing costs we find that two 
of the chief factors are (a) too large an agency 
turnover and (b) large losses due to injudicious 
and excessive advances and special salaries paid 
to agent. Let us discuss these two factors of 
cost in order. 


gradual 


Tue AGENCY TURNOVER 

In all concerns having a considerable number 
of employees the “labor turnover” is a factor 
of great weight in determining the causes for 
success or failure. If in normal times there 
is a large and constant stream of workmen 
being “hired and fired” in a given factory it is a 
pretty safe guess to say that something is 
radically wrong. Whatever may be the reasons 
for this state of affairs the results are sure 
to be 

(1) the turning out of an inferior product 
due to the large proportion of inexperienced 
workmen, and 

(2) increased production costs due to a slow- 
ing up in the machinery of production. 

These results in turn will be sure, 
or later, to bring. 

(3) financial difficulties, and finally, if the 
faults are not corrected, financial disaster. 

A low labor turnover in a concern generally 
means well paid, contented and experienced 
workmen producing a superior product at a 
minimum cost. The expense connected with 
the labor turnover alone in a great many cases 
spells all the difference between success and 
failure. How about the corresponding “labor 
turnover” in the insurance business. 

Unfortunately this “labor turnover” or, as 
we shall call it, “agency turnover” is probably 
greater in the insurance business, particularly 
in the industrial branch of it, than in any other 
business employing approximately the same 
grade of men. This continual coming and go- 
ing of agents is a cause of great embarrass- 
ment to superintendents, it means an enormous 
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financial loss to the company, and is an in- 
excusably wasteful process to the agents them- 
selves. The cost of a final is staggering. We 
estimate that on the average each weekly final 
In addi- 
tion there are other serious losses, more or less 
calculated, 
such, for instance, as reduced efficiency and 
loss of morale in the whole agency staff. 

It is important to note that, aside from the 


costs the company about $300 in cash. 


intangible, which cannot be easily 


demoralizing effects of this agency turnover on 
both the home and field forces, the expense 
due to the actual cash wasted is reflected in 
the increased acquisition cost of new business. 
We believe that in the process of reducing the 
cost of new business, and it must be lowered, 
one line of least resistance that will give maxi- 
mum results will be to reduce the agency turn- 
over. And one of the most effective methods 
of doing this is to properly educate and train 
the men both before and after they are sent 
out into the field. The present large agency 
turnover, so costly both to the agents and 
company, is due chiefly to the traditional policy 
of companies in the past of hiring inexperienced 
men indiscriminately and literally throwing 
them out into the field practically on their own 
resources to sink or swim. Throwing it into 
the water may be a good way to teach a pup 
to swim, but it has proven to be a very waste- 
ful process when applied to insurance salesmen, 

Our present system is for the agency super- 
intendent or his assistants to take a new man 
in hand, instruct him in the rudiments of in- 
surance salesmanship, and also arrange it so 
that he can accompany an experienced can- 
vasser on his rounds in order that he may see 
for himself just how the work is actually done. 
This method is not always satisfactory, how- 
ever, chiefly for two reasons. 

In the first place the agency superintendent 
has not been placed in the position he holds 
primarily because he is a good teacher, but 
because he has proven himself to be a con- 
sistently successful insurance salesman and be- 
cause he has shown good judgment in the 
handling of men. In the second place, even 
if the superintendent is qualified, is willing and 
has the time to give the new man a course of 
instruction in health and accident insurance 
salesmanship, he is very badly handicapped by 
the fact that he does not have at his disposal 
a properly graded course of lessons on health 
and accident insurance on which to base his 
teachings. So far no textbook on health and 
accident insurance salesmanship has been pub- 
lished such as are used in schools for the teach- 
ing of other subjects as, for instance, arithmetic, 
geography, etc. 

In common with the experience of other in- 
surance companies the National Life and its 
agents are suffering from too large an agency 
turnover. A tumbleweed travels all over the 
landscape but really never gets anywhere until 
it takes root and commences to grow. Some 
agents flit around from pillar to post but really 
never get anywhere. They are always looking 
for a soft snap and an easy job, but some- 
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how they never get one—it is always just around 
the corner! 

One trouble with these floaters is that they 
never stay long enough in any one place to 
establish themselves, they do not take root 
and hence they cannot grow. Time and again 
men have left the employ of the National Life 
just when they were beginning to render val- 
uable services and the company was consider- 
ing the question of promoting them. The 
“Wanderlust” seized them, and off they skipped 
to search for the pot of gold at the end of 
some new rainbow! And while they were look- 
ing for greener pastures they never saw the 
pot of gold that was located on the very job 
they left! If they had kept digging there a 
little while longer they would have found it. 
The job you now hold can be made by you 
into the biggest job that you will ever be able 
to fill anywhere. 

ADVANCES AND SPECIAL SALARIES 

These have made a big leak in our dike and 
the money so wasted adds very materially to 
the cost of new business. The time has there- 
fore come when it is necessary for us to have 
a heart talk and arrive at a clear understand- 
ing with our weekly superintendents and agents 
about the matter of advances and special sala- 
ries. Things have come to such a pass that 
we must call a halt to some of the practices 
that have gradually crept into our present 
system of handling these matters. 

We find to our great sorrow and regret that 
this system, which was especially designed to 
help and encourage new agents by assisting 
them for a’ reasonable length of time until 
they could get on their feet and so help 
themselves, is being badly abused in many 
quarters. Some superintendents and a consider- 
able number of agents have been guilty of tak- 
ing an unfair advantage of us by spending 
the money of the company in paying for ser- 
vices that were never earned and, human na- 
ture being what it is, there never was the 
slightest chance in the world of it ever being 
earned. 

For the good of the business it is absolutely 
necessary for us to stop these practices at 
once, chiefly for the following obvious reasons. 


Tue Cost In Money Is PROHIBITIVE 

The National Life is not only willing but glad 
to pay liberally for actual services rendered but 
it cannot afford to throw money away on 
agents who are not even trying to make good. 
Besides, as a trustee for the money paid in 
premiums by its policyholders the company 
has no right to dissipate its resources in this 
manner. If continued it would inevitably re- 
sult in either increased premiums or reduced 
benefits to policyholders. 


Ir Has a DemorALIzING EFFECT ON Our 
AGENCY STAFFS 
This alone would be a sufficient reason for 
calling a halt at once. Each man in a given 
agency is usually able to estimate quite ac-. 
curately the compensation that is being. paid 
to every other agent on his staff and he also 














knows whether or not it is being earned. If 
he himself is honest and diligent, giving the 
company value received for the money he is 
being paid, and finds that there are others 
doing little or nothing and who are not earnestly 
trying to make good, but who are being well 
paid, the result will naturally be dissatisfaction 
on his part. In comparing his work and pay 
with theirs he will of course feel that he is 
not being treated fairly, that he is not getting 
a square deal. In time this dissatisfaction will 
spread throughout the whole force, 
cause bad feeling all around, create dissension, 
ruin the spirit of common interest and com- 
radeship that is essential in an effective agency 
force, and so lower the efficiency and earning 
power of all. 


agency 


Ir Imparrs THE CHARACTER OF THE MAN WuHo 
Is Patp UNEARNED COMPENSATION 

In the first place the man who is willing to 
continue to benefit by this practice does not 
have a very clear conception of what is right 
and what is wrong. He already has a weak 
character and a very feeble conception of what 
constitutes honesty. To continue to pay him 
compensation for services not rendered, to hand 
him money that both he and his superintendent 
know for a moral certainty he really never in- 
tends to earn, is merely to strengthen him in 
a growing conviction that it pays to be lazy, 
dishonest and crooked. The company refuses 
to be a party to any procedure that either 
directly or indirectly is in violation of the prin- 
ciple that honesty is the best policy, or which 
will impair the character of any man in its 
employ. 





—F. E. Vaughan has been promoted by the Glens 
Falls Insurance Company to the position of special 
agent for West Virginia. 
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Development of Private Forestry Needs Stabiliz. 
ing Influence of Insurance 


By Pau. A. HERBERT 


Michigan Agricultural College 


Of late a number of bills have appeared in 
Congress aiming at a rational and more con- 
servative method of managing the country’s 
privately owned forest land. The proponents 
of conservation differ widely as to the manner 
in which this rational and more conservative 
management is to be brought about. Opinions 
range from the most individualistic to the 
extreme socialist. Naturally, such a situation 
is incompatible with effective concerted action 
and therefore the passage at this time of a 
comprehensive, fundamental Jaw is problematic. 

However, the adoption of conservative for- 
est management, i. e., the practice of forestry, 
can only be secured quickly, safely, and perma- 
nently with due regard to the economic situa- 
tion. “Emotion rather than reason and senti- 
ment rather than argument” are the prime 
movers of society only in so far as they apply 
to the abstract. When this theory is concretely 
directed against the indivadual, emotion and 
sentiment are a minor consideration in any sub- 
sequent action. So it is with the practice of 
forestry. The private owner will practice for- 
estry when it pays and not before. The profits 
obtainable in the production of timber are 
usually not large enough to warrant the risk 
to the capital that must be invested to carry 
on such a business. What is necessary is either 
a greater percentage of profit per dollar in- 
vested or a reduction of the risks to which the 
business is subject. Restrictive legislation alone 
cannot ‘alter either of these factors. The 
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limitations of nature and the prevailing eco. 
nomic conditions prevent any material increase 
in the profits obtainable at this time. All tha 
remains, then, is a reduction of risk which js 
best accomplished by insurance. Forest insyr. 
ance will make forestry pay by placing it upon 
an economic basis, the fundamental prerequisite 
of any business enterprise. Thus such insur. 
ance would do more to aid in the conservation 
of our timberlands than any restrictive law can 
ever hope to do. 

Over 38,500 forest fires occur annually in the 
United States, destroying over $10,000,000 
worth of timber. The loss sustained is acty. 
ally much greater than this, as these figures do 
not include loss to young growth and to the 
future productivity of the forest land. Nor 
does it include the social losses, such as fluctuat- 
ing stream flow, erosion, loss of wild life, re- 
duction of aesthetic values, etc. Even though 
greater efficiency in protection has _ brought 
about slight absolute reductions in fire loss the 
relative risk to the individual is about the same, 
Insurance helps to remove the risk in all other 
fields of endeavor and it seems idle to believe 
that the forestry business cannot be helped in 
the same way and to much the same extent, 

It would appear that forest insurance, as one 
of the essentials of private forestry practice, 
has been slow to materialize. Briefly, there has 
been no private forestry. Virgin timber has 
been plentiful; it was usually cheaper to move 
from burned areas to virgin stands than to 
protect and reforest. Hence insurance com- 
panies rightfully showed reluctance to write 
such a meager line. Furthermore, the burning 
rate was practically an unknown factor, making 
such coverage little more than a gamble, 

But to-day the situation has changed. Virgin 
timber is becoming scarce. Values are at such 
a level that insuring merchantable timber at 
reasonable The margin of 
profit in private forestry is now sufficient to 
induce capital to enter this field, provided ade- 
be obtained. The forest 
to be much lower 


rates is feasible. 


quate insurance can 


fire hazard is now known 
than generally assumed. 
The burning rate for the Northeast is less 
than one-tenth of one per cent. An average 
rate of 1 per cent should be ample for forest 
Such insurance now 
These 
prevailing rates are so high as to effectively 
stifle demand, as the high cost of the insurance 
The timberland owner 
insurailce 


insurance in this region. 
costs from 1% per cent to 3 per cent. 


swallows up the profits. 
cannot meet this cost, whereas the 
companies in the light of recent investigations 
in forest fire hazard could well afford to lower 
their rates. 

Lower rates will increase demand for forest 
insurance and in time it will be as customary 
to insure forests as it now is to insure houses. 
One State timberland owners’ association has 


already gone on record as favoring State 1m 
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WM. SCHROEDER, Vice-President 
R. WEYMEYER, Vice-President 
VICTOR J. MILLER, Secretary 
GEO. M. SEITZ, Asst. Secretary 
CHAS. W. DAVIS, Asst. Gen. Mgr. 
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The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 
Statement Dec. 31, 1921 


ASSETS 


Mortgage Loans............. 
WRC ET  cchossu-c. ardinreXa Scorecaronseitierale 
dee oc Ssinsines Sas ee le arent 
HOA ec siroracecoec eS alowislansediarelor ein 
Agents Balances.............- 
Interest Accrued............. 
Mbhen Aesete scar < scsicciee doses 


$66,000 
694,409 
101,940 
28,875 
82,536 
16,748 
12,194 
$1,002,702 
LIABILITIES 


Unearned Prem. Reserve...... $432,147 
Unadjusted Losses............ 111,131 
Other Liabilities.............. 81,579 
Capital Stock.. .$200,000.00 
Net Surplus.... 177,845.00 
Surplus to Policyholders...... . 377.845 


$1,002,702 


Results Since January 1, 1922 


Increase in Assets............ $66,309 
Increase in Reserve........... 103,071 
Decrease in surplus..... 66,940 











“Superior Service Satisfies”’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


J.D. C. MILLER, Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 800,000 


Surplus to Policy 


Holders....... 1,514,962 


3,806,949 











TRE SPECTAIOR 


FIRF AND CASUALTY SECTION 


surance. This same organization intends to cir- 
cularize its members to ascertain the demand 
Several 
subject have favored Federal or State insur- 
introduced in Con- 
Harding 


for forest insurance. writers on this 


ance, A recent measure 


gress and indorsed by President 
authorizes an expenditure to investigate this 
subject. Private companies should take heed of 
the present tread of events. Surely they are 
not anxious to have the State initiate property 


insurance. 


COMPANIES HOLDING CERTIFICATES OF AT 
TREASURY UNDER THE 
AS ACCEPTABLE SURETIES ON FEDERAL 

BE ACCEPTED ON ANY ONE BOND; ALSO 


Names of Companies, 


ITHORITY 
\CTS OF CONGRESS OF AUGUST 13, 


Locations of Ilome Offices, and States 


Fire Prevention Work in South Bend 

INDIANAPOLIS, INpD., April 26.—F ire hazards 
in South Bend, Ind., recently were given a 
thorough inspection by members of the Indiana 
Conservation and Fire Prevention Association. 
All mercantile buildings, factories, churches, 
hospitals, schools and public buildings not fire- 
proof or protected with sprinkler systems were 
inspected. Two days were devoted to lectures 
on fire prevention before the various cfvic 
organizations of the city. 


THE SECRETARY OF THE 
1894, AND MARCH 23, 1910, 
LIMIT FOR WHICH THEY MAY 


FROM 


BONDS; 


ACCEPTABLE REINSURING COMPANIES 
UNDER DEPARTMENT CIRCULAR OF JULY 5, 


1922 


———QUALIFYING POWERS 
On Basis of Financial State- Limit on 
ment as of Dec. 31, 1922 Any One 
—-——— ~~" —~ Bond 10 
Per Cent 





Surplus and 


in Which Incorporated Capital Undivided of Capital 

Stock Profits and Surplus 
Comnecticut 

The Adtna Casualty and Surety Company, BRAUUIORG So. 55d se cle ecciccels $2,000,000 $3,460,537 $546,054 

Hartford Accident and Indemnity Co., Hartford................6- 1,000,000 3,506,035 450,604 
Indiana 

Continental. Casualty Compary,. Chicage”.... 0. osc clewdasdediasnawewe 1,500,000 1,000,000 250,000 

Iowa 

Federal. Surety Company, Davemporte « 2.06 cs cscesicacuvsacneewcaec 716,425 176,809 89,323 

Southern: Surety Company, Des Moines < oo ccs cnwccncdsienwunews 1,000,000 502,263 150,22 
Louisiana 

Union Indemnity Company, New Orleans..........cccccccces 1,000,000 501,345 150,135 
Maryland 

Tidelity and Deposit Company of Maryland, Baltimore............ 3,000,000 2,777,407 577,741 

Maryland Casualty. Comipatry, Baltimore. 6650.66 cdicec ceccccine dees bes 5,000,000 5,343,663 1,034,366 

United States Fidelity and Guaranty Company, Baltimore.......... 5,000,000 6,445,339 1,144,534 

Massachusetts 

Massachusetts Bonding and Insurance Company, Boston.......... 1,500,000 1,125,510 262,551 
Michigan 

Detroit Fidelity and Surety Company, Detroit................0e0- 1,541,010 805,755 234,677 

Generai Casualty and Surety Company, EMMONS. oc cdeccaweeesows 500,000 214,091 71,409 

Standard Accident Insurance Company, Detroit..............e06. 2,500,000 2,145,792 464,579 

New Jersey 
Commercial Casualty Insurance Company, Newark................ 1,000,000 1,000,000 200,000 
International Fidelity Insurance Company, Jersey City............ 300,000 1,074,802 137,480 


New York 















Ameriean, Surety. Company of New York... <3... cscccccveses 5,000,000 2,191,321 719,132 
Columbia. Casualty Company, New York... .0ccsccsccvccenesesen 1,000,000 508,776 159,878 
The Fidelity and Casualty Company of New York....... ........ 4,000,000 3,991,418 799,142 
y indemnity Company, New Work. 5.00.0 scccctcinctsuccevasns 750,000 408,691 115,869 
» General Casualty and Surety Reinsurance Corp., New York*... CO rere 30,000 
Globe Indemnity Company, Newark, N. J... ccs cesccccweces eeu 1,500,000 3,436,098 493,610 
London and Lancashire Indemnity Company of America, New York. 750,000 646,492 139,649 
National Surety Contpany, New Yorkoc <5 ec. eccscserccweansesss 10,000,000 $,104,739 1,410,474 
New Amsterdam Casualty Company, Baltimore.............seee6. 1,500,000 1,100,000 260,000 
The Preferred Accident Insurance Company of New York......... 1,400,000 1,000,000 240,000 
Royal Indemnity Company, New York...........-.. eo Silar weaned 1,000,000 2,637,956 363,796 
Sun Indemnity Company of New York... .....2e. cece cece eeeees 600,000 200,000 80,000 
United States Guarantee Company, New York.......e.ceeeeeeeee 550,000 621,773 117,177 
Pennsylvania 
American Reinsurance Company, Philadelphia..............2+..4- 750,000 658,738 140,874 
Indemnity Insurance Company of North America, Philadelphia 1,000,000 1,276,046 227,605 
Independence Indemnity Company, Philadelphiaf ..............-- 1,000,000 1,000,000 200,009 
Pennsylvania Surety Company, Harrisburg.............-teeeeeees 400,060 199 466 59,947 
Republic Casualty Company, PRsaIVON So ic 5 ko hav eee ecw teehee 855,000 326,521 118,152 
Texas 
American Indemnity Company, Galveston ........ccc eee eeeeecees 600,000 444,329 104,433 
Wisconsin 
Northwestern Casualty and Surety Company, Milwaukee.......... $19,372 196,517 131,592 
Wakale. pociide wae Cala mike wekae ek Daa eLeN neue eames $61,831,806 $55,328,260 $11,716,007 
ForeEIGN CoMPANIES AUTHORIZED TO Do A REINSURANCE BUSINESS ONLY 


The European General Reins. Co., Ltd., London, England (U, S. office, N. Y.).... 
i Montreal. Canadaics <2..<.6.0c-de cess ness 
London, Engl!a1 
england (U. S. office, N. Y.). 5, 


The Guarantee Company of North America, 
fondon Guarantee and Accident Co., Ltd., 
The Ocean Accident and Guar. Corp., Ltd., Londen, 





Petals sic c Geese ede va vo ence whwmie ee ate anes 


* Certificate of authority issued October 1, 1922. 
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+ Rated or capital stock only. 
issued January 15, 1923—rated on one-half surplus only. 


Qualifying 
Power 
$150,000 
93,148 
251,791 
509,060 


$1,003,999 


Net Assets 
$1,500,000 
931,478 
2,517,912 
90,597 


ul (U.S. office, Chicago). 





$10,039,988 


t Certificate of authority 
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INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
By T. E. Youne, B.A., F.R.A.S. 


Third Edition—Revised and Enlarged 








Mr. Younc’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance, 
specially adapted for the use of the underwriter, student and busi- 
ness man. It has been adopted as a text-book by Yale University. 
In the Tuirp EpitIon the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 

$3.25 


Price, Third Edition, 424 pages - 





Insurance Office Organization 


Managements and Accounts 
By T. E. Younc, B.A., F.R.A.S., and RicHarp Masters, A.C.A. 


Second Edi: ion—Revised 


This book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr. 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 

The general principles of bookkeeping are also treated by Mr. 
YounG, and are elaborated in succeeding chapters by Mr. MASTERS. 
The genéral, life, fire,smarine and accident departments are taken up 
separately, and the necessary books and accounts illustrated and 
described in detail. 

This work should be invaluable to anyone contemplating the 
establishment of a new insurance company, or who wishes to im- 
prove present bookkeeping methods. It contains 150 pages and is 
bound in cloth. 








Price, post paid, $2.00 





Principles of Insurance. By J. E, Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident,ffire, marine and life insurance. 

Price, post paid, $1.50. 

Accountancy. By Francis W. PIx.Ley. An entirely new 
work*dealing wich Accountancy from a theoretical and practical 
point of view. The latest exposition of the science. 318 pages, 
cloth. Price, post paid, $2.40 

Pitmans Secretary’s Handbook. A complete secretary's 
manual prepared by HERBERT E. BLAIN. It covers secretarial 
work thoroughly for public and private institutions and for indi- 
viduals. (Second Edition, revised, omitting joint stock secretary- 
ships.) Price, post paid, $2.50 





Principles of Marine Law. By LAwrENCcE DucKwortH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 


Price, post paid, $3.25 





Office Organization and Management. By LAWRENCE R. 
DicKsEE, M.Com., F.C.A., and H. E. BLatn. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $3.00 





SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 
§NSURANCE EXCHANGE 


135 WILLIAM STREET 
NEW YORK 





PERE 


W. A. JOHNSON, Pres. J. A. WALKER, Sec’y and Treas, 


Missouri Life and Accident 


Insurance Company 
ST. LOUIS, MISSOURI 


CAPITAL FULLY PAID $150,000.00 
Admitted Assets December 31, 1922 $486,382.00 








UNUSUAL OPPORTUNITY 


A nighly successful Western company desires the services of 
an agency manager, preferably one with executive ability, 
Want a man in the thirties or early forties, who can procure 
agents and handle them. Must be experienced and desirous 
of making permanent connection with advancement. Address 
all communications, giving qualifications, experience, and other 
information to 

ROCKY MOUNTAIN, 


Care of THe SPECTATOR. 


























TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance Co. 


Executive Offices, Wichita, Kansas 














GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California. 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 


H. S. Bridgewater, 1951-52 Railway Exchange Bldg., St. 
Louis, Mo., Manager Missouri and Kansas. 


J. R. Railey, 401 Dallas County State Bank Bldg., Dallas, 
Texas, Manager Texas, Oklahoma and New Mexico. 


W. H. Savage, Vice-President and Agency Director. 




















IF 


Your training, experience and knowledge of the life insurance 
business qualifies you to operate a general agency in 


CENTRAL ILLINOIS 


for an established and successful Old Line Mutual Life Insur- 
ance Company not now represented there 
WE WANT TO TALK WITH YOU 
A Home Office official will arrange a liberal contract on a basis 
that will assure success. 
REAL MANAGERS ARE AGENCY BUILDERS AND 
WE WANT A MANAGER IN FACT AS WELL 
AS IN NAME. 
All negotiations stric(ly confidential. 
Address Superintendent of Agents, c/o THE SPECTATOR 
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Prevention of Dust Explosions 
(Continued from page 24) 
Wherever practicable, place dust collect- 


10. 
ors outside the building or in a detached 
section. 

u. Protect the plant with approved lightning 
rods. 

2. Ground all machines or belts where static 


electricity might be generated. 

Keep buildings a safe distance from each 
other to prevent damage of all by an 
explosion or fire in one. 


THRESHER EXPLOSIONS IN THE PACIFIC 
NorTHWEST 

In addition to the tremendous losses in in- 
dustrial plants from dust explosions, there are 
also heavy losses from dust explosions in 
threshing machines in the Pacific Northwest. 
These continue to be quite frequent in grain 
separators during the threshing season, espe- 
cially in Walla Walla, Columbia, Whitman and 
Spokane counties, of the State of Washington. 

As a result of several seasons’ investigational 
and experimental work on this problem, the 
Bureau of Chemistry of the United States De- 
partment of Agriculture strongly urges the 
utilization by threshermen of dust collecting 
fans adapted to grain separators. 

Owners of threshing machines may safe- 
guard machinery and guard against grain and 
smut dust explosions by equipping their sep- 
arators this season with an effective dust col- 
lecting fan. 

An improved type of fan will 
1. Prevent thresher explosions. 

2. Have a cleaning effect upon the threshed 


grain. 

3. Obtain a lower insurance rate on the separa- 
tor. 

4. Improve working conditions about the 
machine. 


The threshing machine companies have co- 
operated with the United States Department 
of Agriculture on the thresher explosion proj- 
ect and are in a position to manufacture effec- 
tive fans for their respective machines. Orders 
for fans should be placed immediately in order 
that they may be secured in time for the 10923 
threshing season. The size of the machine, as 


stated. 


THE SPECTATOR 


FIRE AND CASUALTY SECTION 





























Prospective purchasers of a separator and a 
dust collecting fan may request in their order 
that the fan be installed on the machine at the 
factory. 


SuGGEsStED CoMMITTEE ACTIVITIES 

1. Appoint a subcommittee to make a com- 
plete study of the dust explosion hazard in the 
industries of the community. 

2. Present the facts to the management of 
these industries and secure their co-operation in 
removing the explosion hazard. 

3. Where any doubt exists concerning the 
explosibility of any dust, have samples of the 
dust sent to the Bureau of Chemistry, United 
States Department of Agriculture, Washington, 
D. C. The bureau is also prepared to make 
suggestions concerning preventive devices that 
should be used in the different industries. 

4. Organize a safety course for the instruc- 
tion of superintendents and foremen on dust 
explosions and safety subjects. 


Release in Full Invalidated 


The Kansas Supreme Court has just handed 
down a decision which is creating a good deal 
of interest among the insurance men handling 
compensation business. The decision was ren- 
dered in the suit of Joe Bidnick against the 
\rmour Packing Company of Kansas City. 
Ridnick, in the course of his duties, lifted a 


+ ‘ me =\ b 
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pany surgeon. Compensation was paid him by 
the company for the hernia and Bidnick signed 
a release to the company in full for all claims. 

Later what is known as “milk leg” developed 
and Bidnick was incapacitated for a long period. 
The company refused to make further com- 
pensation payments, as it had a release in full. 
The company’s surgeon and Bidnick both be- 
lieved that the original injury was only tempo- 
rary. The supreme court held that in cases 
where more serious injury developed, even 
after a release “in full” had been honestly 
signed, that the workman was entitled to addi- 


tional compensation. 


Another New Line 

It is printed that a local agent in Middle- 
town, N. Y., had written a mausoleum in a 
cemetery against damage from fire, flood, tor- 
nado or earthquake. 

This reminds us that some years ago the 
Glens Falls paid $2000 under its policy cover- 
ing a builders’ risk on a marble monument 
while being erected in a cemetery. The loss 
was caused by the burning of the wooden scaf- 
folding used in the erection of the monument. 
The heat calcined the surface of the ‘marble. 

We have been told of an insurance of a 
grass fire doing much damage to headstones 
and monuments in a country graveyard. 

Make a memorandum adding “cemetery” in- 
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During 1922-- 
The 


Canada Life 


Assurance Company 
--Established 1847-- 


‘Total Assets increased to 


TGS IE GE Fe iio os hee 53S cs he RS 
Dividends to Policyholders in 1922................... 
Total Payments to Policyholders in 1922.............. 


Made the following 
Substantial Progress: 


Total Insurance in force increased to................. $360,981,000 


Reserve for Protection of Policyholders................ 
New Assurances issued in 1922 
New Assurances paid for in 1922..................... 
SEI CUETO Teh BO. sss ee wise nwt ede cee een 


ght ea eae: 86,654,000 6,556,000 
74,016,000 5,426,000 

Dhl an 6s deca hc 77,407,000 6,438,000 
64,520,000 2,457,000 

2,694,000 94,000 

17,990,000 2,451,000 

1,817,000 304,000 

7,767,000 1,182,000 


-ePe, 


INCREASE 
$40,891,000 











Why Choose the Great-West Life? 


Because the company charges exceptionally low rates and_pays excellent 
profits to policyholders. For many years The Great-West Life has led all 
other Canadian companies for the amount of new business issued. 














PHCEN i ASSURANCE COMPANY 
LIMITED, OF LONDON 
(ESTABLISHED 1782) 
AUTOMOBILE—USE AND OCCUPANCY—TORNADO—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT, AND CIVIL COMMOTION 


HEAD OFFICE FOR THE UNITED STATES 
100 WILLIAM STREET, NEW YORK CITY 
PERCIVAL BERESFORD, Manager 














WE WANT AGENTS 


to push our five-point-nine policies. 
Excellent Iowa territory and liberal 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
) I contracts for men of good reputation. 
ad “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY C0. 


A. L. HART, Agency Manager 





Home Office—Register Tribune Bldg.—Des Moines, lowa 


HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 


The 63rd Annual Report shows: 


Premiums received during the year 1922................... $7,369,835 

Paymeuts to Policyholders and their beneficiaries in Death ‘ 
Claims, Endowments, Dividends, Etc..............cc00. 5,400,769 

Amount added to the Insurance Reserve Funds............. 2/206,762 

Net Interest Income from Investment............cccceccce 2,110,922 
($722,352 in excess of the amount required to maintain the A 
reserve) 

Actual mortality experience 52.87% of the amount expected. 

MAME BEING IRE ROROE 6. 6, «' 6'5i5'6.0:0)s oss Ble o ci n'o-s da wide wh Ss eeatnw oaiae $232,163.052 

PASANIMRUGASE SEU (6:6 55:5" 57475 aise ols; 0l a's Wiel Or Stu) sinus esaroteanionn eek He 46,258,715 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
56 BROADWAY NEW YORK 














C. A. CRAIG, President N. H. WHITE, 3rd Vice-President 
W. R. WILLS, Vice-President E. B. CRAIG, 4th Vice-President 
T. J. TYNE, 2nd Vice-President C. R. CLEMENTS, Secretary and Treas. 


TheNational Life and Accident Insurance Co. 
OF NASHVILLE, TENN. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 
Deposited with Treasurer of Tennessee 


THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An ‘‘Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested 














YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 














CRUM & FORSTER 


GENERAL AGENTS 
110 WILLIAM STREET NEW YORK CITY 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 
The North River Ins. Co., N. Y. 
Union Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 
Guaranty Fire Assurance Corp., N. Y. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 


HAROLD JUNKER, Mgr. Pacific Coast Dept. 
San Francisco, California 
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“Twixt the Cup 


and the Lip” 


‘‘Oft times many things fall out between the cup and the lip” 





HESE words wete written over three hundred years ago 
by Robert Greene, a contemporary of Shakespeare. 
Greene lived a dissolute life and wrote on his death-bed 

“A Groatsworth of Wit Bought with a Million of Repentance.” 
The words first quoted above have stuck in men’s minds and we 
have a short modern version— 


“‘ There’s many a slip 
Twixt cup and lip.” 


Almost—but not—to get a thing one has planned for, labored 
for, thought he was sure of, seemed to have in his grasp—that is 
the tragedy of life and endeavor. ; 

Such things happen from a great variety of causes—some of 
which could not be foreseen. some of which are the fault of 
others. Sometimes they are the result of carelessness or ignorance 
on our own part. But they happen, and we lose what we had set 
our hearts on, and that’s the tragedy. Occasionally the loss can 
be made good—only time and labor may be lost; but usually such 
losses, such failures ‘“‘twixt cup and lip” affect us, our children 
and, ultimately, their children. f 

What is the most important thing in your life? If the Fates 
were to offer you just one wish, what would you wish for? 

Would it not be the welfare of your family? 

What would be the greatest calamity that could befall you? 





Would it not be— 


FAILURE IN DUTY TO YOUR FAMILY? 


If, in order to make sure of doing that duty, you should decide 
to insure your life, and should apply for a policy and be found an 
acceptable risk, and then die while the papers were in transit— 
that would be a tragedy indeed! ‘That would be one of the many 
things that fail ‘‘twixt the cup and the lip.” There is something 
terribly suggestive in that titl—‘ A Groatsworth of Wit Bought 
with a Million of Repentance.” Greene was writing a record of 
his own life. 


Well, it need not so happen to you; your “ million of repentance’ 
may be avoided. 


If you apply to the New York Life Insurance Company for its 
new form of policy, pay your premium with the application, and 
are found to be an acceptable risk, you are insured from that 
moment. This is a new feature of New York Life policies, and it 
has already saved the insurance of at least one applicant who 
died before the policy was issued. He was accidentally killed, 
and under the Double Indemnity feature, which was also included 
in the policy applied for, his family was paid double the face of 
the policy. In that case, “‘twixt the cup and the lip,” something 
fell ‘in’? and not “‘out.” 


Send for a New York Life Agent and find out all about it. 





New York Life Insurance Company, 346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 
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THE SPECTATOR COMPANY 
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FULL OF FACTS AND FIGURES 


Relating to the 


Rates, Values and Policies 


of 


Life Insurance Companies 


A CONVINCING BRIEF 
COMPREHENSIVELY BRIEF 


INDISPENSABLE TO EVERY ORDINARY 
AND INDUSTRIAL LIFE INSURANCE AGENT 


Fits easily in the vest pocket 


PRICE $2.00 


WRITE FOR CIRCULAR GIVING WHOLESALE RATES 
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Financial Statement, January 1, 1923 
ASSETS LIABILITIES 
Real Estate (Book Value)............ $90,983 . 07 Full Guaranteed Reserves............$2,939,847.31 
Mortgage Loans, First Liens.......... 3,702,915.07 Claims in process of adjustment (All 
U.S., County and Municipal Bonds... 545,452.91 completed proof claims since paid).. 279,792.39 
Certificate Loans and Jiens........... 195,291.95 Disability claims, installments (not due) 17,443.98 
Cash in Banks and Trust Companies... 234,417.89 Payments made by members in advance 142,043.31 
Interest Due and Accrued............ 90,600. 66 General Contingency Funds, not other- 
Excess Market Value Real Estate and wise stipulated, for further protection 
Bonds over Book Value............ 34,092.60 CEs a ce ee 1,843,869. 03 
Receipts from members in transit...... 343,730.46 ee ee ea 14,488.59 
Total Admitted Assets........... $5,237,484.61 $5,237,484 .61 
STRIKING FEATURES 
Total paid to beneficiaries during 1922.............00 0... ccc cee $1,656,381.10 
Total returned to living certificate holders during 1922 .................. 256,499.22 
ee a a rr ree aa ee $1,912,880.32 
Gain in Guaranteed Reserves during 1922..............0. 0.0.0.0. cece eee 955,647.03 
Gains in Total Admitted Assets during 1922..........................0.5. 1,126,558.98 
Total paid to living certificate holders since organization................. 1,977,580.49 
Total paid to beneficiaries and members since organization.............. 92,506,567.17 
Total insurance in force December 31, 1922.......................0..0.... 86,172,053.00 


Total number of certificates in force at close of year 79,045. 
(A net gain for the year of 1,580.) 


V. A. YOUNG, Supreme President. 


LAWRENCE, KANSAS 
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Hutchinson, Kansas 


Stephen M. Babbit, President 


FIRE AUTOMOBILE MARINE 


1 HAMPTON ROADS 
FIRE 4» MARINE 


Insurance Company 


NORFOLK, VIRGINIA 


Addresz: Home Office Fer Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY HAROLD KNOX 
President Vice-Pres. and Gen. Mgr. Secretary 




















PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street 


CHICAGO, ILLINOIS 











Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles Resident Mgrs. for N. Y. State 12 William Street, N. Y. 




















MORE THAN 50% 


of the business written by some of our larger 
agencies is a direct result of the Fidelity lead 
service. Our agents interview interested pros- 
pects—people who have written the Head 
Office for information. 

Fidelity is a low-net-cost company operat- 
ing in 40 states. Full level net premium re- 
serve basis. Over $245,000,000 in force. 
Faithfully serving insurers since 1878. 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILA. 
WALTER Le MAR TALBOT, President 


A Few Agency Openings for the Right ACen 
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WILLIAM ALEXANDER’S Metropolitan Casualty Insurance Co, 


OF NEW YORK 
EDUCATIONAL SERIES Home Office 47 Cedar Street 


ON LIFE INSURANCE PLATE GLASS: INSURANCE 


What Life Insurance Is and What It Does niaieaaties seamed aaa 
A preliminary text book, or primer, deal- ROBERT A. DRYSDALE, Vice-President. S. Wm. BURTON, Secretary | 
ing with the fundamental principles on a a | 
which all sound life insurance rests RELIABLE AND ENERGETIC AGENTS WANTED 

Price $1.50 sntnan uusnsasnnnsnanaeaweiean 











2. How To Sell Insurance 
The chief aim of this book, as the title in- THE LONDON & LANCASHIRE 
dicates, is to teach the inexperienced agent | 
how to do his work, and build up a re- one INSURANCE COMPANY, Ltd. 
munerative business. While it is intend- LONDON & “4 OF LONDON, ENGLAGe 
ed primarily for the new agent, it embodies LANCASHIRE \; 
a great deal of instruction that ought to be INSURANCE CO. New York Department: 
of value to the agent of experience. It Nic Sn ae 57 and 59 William St 
will also be useful to those who are en- tt - a 
gaged in the work of training inexperi- ee 
enced agents. Price $2.00 A. G. McILWAINE, Jr., Manager 


The Prosperous Agent segs 
This little book is for the guidance of ex- tee aapitaniesetiier OF C. & E. LAYTGN, 











The undersigned are sole agents in the United States for the old establi 


perienced and inexperienced agents alike. publishing house of Charles & Edwin Layton of London, England, whose long list of 


publications on fire, life, marine and other branches of insurance embrace the most 


It gives a catalogue of the characteristics waluable and standard treatises on these subjects. 


F SEND TEN CENT STAMP FOR CATALOGUB. 
the mental equipment —of the success- THE SPECTATOR COMPANY : 
ful business man, and tells how these 135 WILLIAM STREET. NEW YOR‘ 





qualifications can be utilized to the great- NGHLLENT Gian 
est advantage by the insurance salesman. for Reliable, Energetic men to represent us in the states | 
The instrument with which the agent does lilinois and Missouri with direct Home Office contracts. Liberal 
his work is his own mind. The material policies. 


on which he uses this delicate instrument CAPITOL LIFE INSURANCE COMPANY . 


i i er person. is all OF COLORADO 
is the mind of another are It is al Clarence J. Daly, President DENVER, COLORADO 


important, therefore, that he should know 
exactly how to utilize his mental equip- INSURANCE GENERAL CASUALTY 
AT Ri, 


ment. Price, paper cover $1.00 
Red cloth $1.50 ee and SURETY INSURANCE | 


The Art of Insurance Salesmanship : » Workmen’s Compensation, Automobile | 


This volume takes up the instruction of NERAL /¢ Health, Accident, Plate Glass, Res- 
the agent where the second volume of this ee chie G ace pe yi: in 
series stops. It contains more advanced SURETY. 
instruction, and one of its aims is to stimu- Saxseey GENERAL CASUALTY & SURETY CO. 
late the thought, fire the imagination, Ns ELMER H. DEARTH, President ; 
broaden the vision, and thus increase the 606 Woodward Ave., Cor. Congress Detroit, Mich. 


efficiency of experienced agents. Price $2.00 
One Hundred Ways of Canvassing. GOOD AGENTS 


(IN PRESS) 
This concluding volume describes many Wanted by 


ways of soliciting life insurance and in- 
cludes a number of canvassing plans con- SOUTH KERN UNI O 
tributed by experienced field men, with ot. C 
the author’s comments on these plans. aia ne ompany 
0 


(Now in preparation.) 
THE SPECTATOR COMPANY sic TEXAS 
cannes — The Conservative Texas Company | 






































